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INCORPORATED UNDER THE LAWS OF THE STATE OF NEW JERSEY 





The Prudential Insurance Company of America 


HOME OFFICE 
NEWARK, N. J. 
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SALESMEN WANTED 





THERE IS NOTHING BETTER 
THAN AN 
UNLIMITED-UNRESTRICTED 
ACCIDENT and HEALTH 


POLICY IN THE 


INTER-STATE BUSINESS MEN’S 
ACCIDENT ASSOCIATION 


Write To Mr. Ernest W. Brown 
Brown Building Des Moines, Iowa 
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FAMOUS FOR FAIR DEALING. 
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- AMERICA FORE” 


““We have not written and will not write business. ... 
over the heads of the local agents, and if we take any 
business the local agent will be credited with the com- 


FIDELITY -PHENIX 
Co. 


Fire Insurance 
of New York 


Cash Capital - - - - += $2,500,000.00 
HENRY EVANS, President 


Home Office 


Managing Branch Offices 
80 Maiden Lane 


Chicago, Montreal, 








| New York San Francisco 
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Entered as second-class matter June 23, 1879, at the Post Office at New York, N Y. under the Act of March 3, 1879 
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CENTRAL STATES LIFE 
INSURANCE COMPANY 


ST. LOUIS, MO. 





Insurance in Force $47,000,000.00 





JAMES A. McVOY 
Vice-President and General Manager 


THE TRAVELERS 
INSURANCE oe INDEMNITY) 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 


THE TRAVELERS INSURANCE COMPANY 


New Life Insurance Paid For 1919........... $ 512,981,127 
Gatos soe cheers 299,512,205 


Life Insurance in Force, $1,154,223,735. 
Accident and Health Premiums 1919......... 7,666,725 
NG ANE ae ew ictcraraie a Seach tome lola) seis) sien tare es 1,378,935 
Compensation and Liability Premiums 1919... 30,839,908 
MAIN os orc sb ols fos ccerle ep erailaPOraee cotheFai Slay rake Seer us pis 3,877,200 


THE TRAVELERS INDEMNITY COMPANY 


Total Paid, Premiums 1919... ......50...065%8. $ 5,845,284 
Increase Premium Income’s..:..!s. 66.60. «6606.0 2,010,035 














MR. SUCCESSFUL LIFE INSURANCE AGENT. 


ne want to secure a General Agency for yourself? if so, 


Do 
eee WORTH KNOWING 


A $5,000 policy in the United Life and Accident Insurance Company 
guarantees 

FIRST, that in case of death from any cause $5,000, the face of 
the Policy, will be paid. 

SECOND, that in case of death from any ACCIDENT, $10,000, or 
DOUBLE the face of the Policy, will be paid. 

THIRD, that in case of death from certain SPECIFIED accident, 
$15,000, or THREE TIMES the face of the Policy, will be paid. 

FOURTH, that in case of total disability as a result of accidental 
injury, the Company will pay direct to the Insured at the rate of 
$50 PER WEEK during such disability, but not to d 52 weeks, 
after which the weekly indemnity will be at the rate of $25 PER WEEK 
throughout the period of disability. Can insurance do MORE 
= WHY should any man be satisfied with a policy that would do 
ess 

Annual Premium, Age 35, Ordinary Life, $128.05; Twenty-Pay- 
ment Life, $167.10; Twenty-Year Endowment, $235.10. 

General Agents wanted in the following States: Pennsylvania, 
) a meet Kansas, Michigan, Ohio and the District of es ta 

esst 


UNITED LIFE AND ACCIDENT INSURANCE CO. 
Home Office, United Life Bldg., Concord, New Hampshire 





FIREMAN’S FUND 
INSURANCE COMPANY 


CAPITAL 
SURPLUS 
RESERVES 
SURPLUS 


$ 3,000,000 
6,000,000 
10,000,000 
22,250,000 


FIRE AUTOMOBILE MARINE 




















PAN-AMERICAN 
LIFE INSURANCE COMPANY 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Total Resources Dec. 31, 1919, over $7,500,000.00 
Insurance issued during 1919, over $26,000,000.00 
Insurance in force Dec. 31, 1919, over $70,000,000.00 


The Pan-American Way 


In keeping with the higher Ideals and Ethics of the Business, 
the Pan-American does not seek to employ agents of other 
companies, but by interesting men of intelligence, character 
and clean record, instructing them by correspondence, and as- 
sisting them in the active co-operation of specially trained men, 
it has built up a field organization that is prosperous and con- 
tented. 

What these agents are doing, you can do, if you have the 
Will—the Pan-American Way is open to you. 


Address: E. G. Simmons, Vice-President and Generali 
Manager, New Orleans, La. 











A Progressive SURETY and CASUALTY Company 








Thursday 
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e ‘ T . 00,000.00 
“The Oldest Company in America” | || _ CAP'TALs $200,000-¢ 


Issued its first Policy in 1848 Header nb eaaag hn sl al 
GOOD AGENTS WANTED — 
« e e ive ° 
Three ieadership achievements of the 


Mutual Life:—The American Experience 
Table of Mortality, the cornerstone of modern 
life insurance. The ‘contribution plan’ of 
surplus distribution, used almost universally 
by American companies. The Continuous 
Instalment policy, the basic torm of all Life 
Income contracts. 





‘*Mutual Life’’—known in every house- 
hold. Unexcelled policies and service, notable 
financial strength, co-operation with agencies. 
Life Insurance at its best!—the Agent’s desire 
and ideal. 


Progressive In Its Ideas 


For terms to producing Agents address 


Conservative In Its Management 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 


























Don’t Delay Decide Today 


PUBLIC LIFE INSURANGE 60. 


$500,000 Authorized Capital 


is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


GENERAL AGENTS 
WANTED 


If you mean 
- Business 


If you can do 
Business 


Write to me— 


JACKSON MALONEY 


Manager of Agencies 


aa A2ecdaegn Zs Zev 


Correspondence Treated Confidentially 


ZRARTAHZ pPABHOZH 


Write today; we may have just what you want 


LOUIS NAROWETZ, President 


PHILADELPHIA LIFE INSURANCE COMPANY 


108 So. La Salle Street CHICAGO, ILLINOIS 111 NORTH BROAD STREET 
PHILADELPHIA, PA. 
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ONLY RURAL OLD LINE 
COMPANY 


Low Participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE 
COMPANY OF AMERICA 


FRANCIS F. McGINNIS, 
President, General Counsel and Founder 


We are writing at the rate of six millions a year and 

have a particularly attractive proposition for men with 

clean records who can deliver the goods—as General, 
State or District Agents. 


WILLARD E. KING, Vice-President} and Manager of Agencies 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents 


Home Office: BAY CITY, MICHIGAN 














‘‘ Strong as the Strongest” 


The Northern Assurarice Co. 
(Ltd. of London) 
Organized 1836. Entered United States 1854 


Losses paid, - - - ~ - - $113,000,000 
Losses paid in United States ~ - - $42,000,000 


Eastern and Southern Departments: 


55 JOHN STREET = = = NEW YORK 





‘JOHN F. TUBBS, H. B. WILSON, 





GENERAL OFFICES: 
2nd Floor Coal Exchange Wilkes-Barre, Pa. 


Live men want a live Company. 
Our Salesmen make money. 
Good contract for the right man. 


President Secretary 


Write Us Today. 











Merchants Life Insurance’ Co. 


Des Moines, Iowa 





Agency opportunities in nineteen 
states 


WM, A. WATTS, President 








—————————————_—OOXSXS—S——————— 








EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in 
the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Thos. F. Daly, President DENVER, COLORADO 





SALESMAN OPPORTUNITY 
We can use some high-grade stock and bond salesmen to sell our 6% 
Participating Preterred Stock, cur 6% Improved Calumet District 
Real Estate Bonds, and our 5% Farm Mortgage Bonds. 
Write for Particulars. 
GARY NATIONAL ASSUCIATES COMPANY 
Gary Theatre Building, Gary, Indiana. 
Witbur Wynant, President. 




















PORTUGAL SPAIN 


J. Forcada 


Praca do Municipio, 12-13, 


Lisbon (Portugal) 


Underwriter- Settling Agent 
Insurance Broker 


J. FORCADA & C’ 


Barroeta Aldamar, 2, 
Bilbao (Spain) 


Insurance and Reinsurance 
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Horace R. Wemple 


Henry M. Schnarr 
President 


Secretary=Treasurer 
FIRE 
. RE-«INSURANCE 


NORWEGIAN ATLAS INS. CO., Ltd. 
WEMPLE & COMPANY, Inc. 


15 William Street 
New York New York 


The Republic 
Casualty Company 


232 Fourth Ave. 
PITTSBURGH, PA. 


Writes all lines of Casualty Insurance. 
Fidelity;and Surety Bonds 

















Federated Fire Re-insurance Co. 


Now Organizing 


When Completed Will Have Capital of 
$1,000,000.00 


Will Do a Re-insurance Business Only 
Ready for Business January 2, 1920 


Home Office 
314-320 M.B.A. Bldg. Mason City, Iowa 

















Stability with Fraternity 


THE FRATERNAL AID UNION 


A Fraternal Beneficlary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 


Assets of Two Million Dollars Operating in Thirty-eight States 
SOMETHING DIFFERENT 


If interested, address 
V. A. YOUNG, Supreme President, LAWRENCE, KANSAS 











If you can write Ordinary and Industrial 
business in an exceptional field, uncer a pro= 
gressive live-wire manager, who controls five 
offices, all making exceptional records and 
incidentally green=backs, address (in strict 


confidence to you) Box 75, Jronton, Ohio. 











THE RIDGELY 


PROTECTIVE ASSOCIATION 


of Worcester, Massachusetts 


Sickness and Accident Insurance 
FOR ODD FELLOWS ONLY 





Surplus to Protect PolicysHolders = = = $241,214.11 
Deposited With Massachusetts State Treasurer, $100,000.00 








GEORGE WASHINGTON LIFE INSURANCE CO- 


Charleston, W. Va. 


The popularity of our SPECIAL CONTRACTS such 
as ENDOWMENTS at Ages 60, 65, 70 or 75, and our 
MONTHLY INCOME COUPON ‘BOND POLICIES, mean 
SUCCESS to wide awake Insurance Salesmen. 

We also write TOTAL DISABILITY which provides 
for Waiver of Premium and Monthly Income and a clean 
cut DOUBLE INDEMNITY BENEFIT. 

Just at present we have a few attractive Agency 
openings in the State of OHIO. For particulars address: 
C. B. BEAUMONT, State Manager 
2205 East 83rd St., Cleveland, Ohio 














THE COLUMBIAN NATIONAL LIFE 
INSURANCE COMPANY 
Boston, Massachusetts 


ARTHUR E. CHILDS, President 





LIFE, ACCIDENT, and HEALTH INSURANCE 
LOW GUARANTEED RATES. 














A. M. BURTON, President 





Home Office 





H. B. FOLK, Secretary 


LIFE AND CASUALTY INSURANCE COMPANY 


OF TENNESSEE 


Industrial Weekly Insurance Life — Health — 
Accident. Pays Fifty Weeks Indemnity— 
Ordinary and Industrial Straight Life Insurance 


Nashville, Tennessee 
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“The Leading FIRE INSURANCE Co. of America” 


Prosperity Awaits You Here! 


THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 
H. CLAY BROWN, Supt. of Agencies, | SHREVEPORT, LA. 

















WM. B. CLARK, President 
1819 - 1920 


Oyetcuy elbbalehacemr-belem@)elomm 4c-bas 
of Service 


Losses Paid over $183,000,000 








AMERICAN NATIONAL ASSURANCE COMPANY 


WANTED—ARKANSAS 


An attractive General Agency contract 
for the State of Arkansas—just opened 
for business. 


Third National Bank Building 
ST. LOUIS, MO. = 














OF NEBRASKA 


209 Wilkinson Bldg., cor. 12 & Farnam 
OMAHA, NEBR. 


E. M. SEARLE, Jr., Pres. W. E. McCANDLESS, Vice-Pres. 


Manager of Agents 








GULF COAST LIFE INSURANCE COMPANY 


WE BELIEVE THAT TO AN AGENT WHO DE- 
‘LIVERS THE GOODS, A MOST LIBERAL COM- 
MISSION IS A CLEAR CUT APPRECIATION. 


WE TAKE PRIDE IN PROMPT AND EFFI- 
CIENT SERVICE TO POLICY HOLDER AND 
AGENT. 


Gulfport, Mississippi 

















ROSSIA INSURANCE COMPANY 


Hartford, Conn. 
Reinsurance 














LeTRo 


Service of Quality to Policyholders 
Contracts of Superiority to Representatives 





Western Dept., Pacific Bid~., San Francisco 
Northwestern Dept., Palace Bldg., Minneapolis 








es 

















Kristiania Shipping, Insurance and Trading Co. A/S 











KRISTIANIA 


(27, Karl Johansgate) 


Manager (Insurance Branch): H. C. O. Sidney 
Insurance and Reinsurance Managers and Brokers 


Facultative Reinsurance and Obligatory Treaties Negotiated 


“CLARO”, 
TELEGRAMS:| wrpouTING AVE.,’? LONDON 


LONDON, E. C. 2. 


(65, London Wall) 


KRISTIANIA 























\ 





if 





May 6, 1920 THE SPECTATOR 


























PENINSULAR FIRE INSURANCE CO. 


OF AMERICA 
HOUSEMAN BUILDING, GRAND RAPIDS, MICHIGAN 








J. FLOYD IRISH, 
SECRETARY 


COLON C. LILLIE, 
PRESIDENT 





GRAND RAPIDS“ MICHIGAN 


ASSETS, $1,259,550 





A New Company With Ample Financial Backing 





Writes Fire, Marine, Automobile, Tornado and Hail Risks 





Specializes on Farm Properties. Farms rated by schedule. 
Agents and Owners will be surprised at the resulting 


LOW RATES 
FOR | 
THREE AND FIVE YEAR TERM POLICIES 





Write for our Farm Schedule. Openings for Agents in many localities. 


THE PENINSULAR FIRE 


is a desirable addition to any Agency. 











AND MANAGING UNDERWRITER 








THE SPECTATOK 


Thursday 

















JOSEPH FROGGATT & CO. 


INC. 


Insurance Accountants and 
Auditors 
Consulting Actuaries 


! 


25 CHURCH STREET 
NEW YORK 





CHICAGO 
Insurance Exchange Building 


. SAN FRANCISCO 
ee Call Building 


NEWARK 
Firemen’s Insurance Bldg. 





We study your problems. 


Our unusual opportunities 
coupled with our practical 
| insurance experience have 
- provided us with the 
solution. 


We always effect economies. 


_ Telephone‘us Cortlandt 5455. 
- You incur no obligations in 
talking this over with us. 


JOSEPH FROGGATT 


President 


THE GUARANTY LIFE INS. CO. 


DAVENPORT, IA. 





New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Mar. 

















THE WOMAN’S BENEFIT ASSOCIATION 
OF THE]MACCABEES 
ORGANIZEDJOCTOBER 1, 1892. 


Largest Fraternal Benefit Society for Women in the World 


A **Millionaire’’ Fraternal Benefit Society] 
The Rates are Adequate 

The Membership is over 220,000 

The Reserve Fund is more than *512, 000,000 
Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 
Cares for its Needy Sick 

Its Reviews are Social and Welfare Centers 


Write for information to: 


Miss Frances D. Partridge, 
Supreme Record Keeper, 
Port Huron, Michigan. 


Miss Bina M. West, 
Supreme Commander, 
Port Huron, Michigan. 





NOW Is The Time To PUSH Your - Casualty. Business 


for Automobile, Workmen’s Compensation, Liability, 
ae us help you PUSH Physician’s, Druggist’s Liability, Plate Glass, Burg- 
ary, Accident, Elealth & Disability Insurance, Fidelity and Surety Bonds. AN 
AGENCY WITH THIS COMPANY MEANS SERVICE TO YOU AND YOUR 
TRONS. Write Home Office for Particulars. 
This Company operates in Arizona, Colorado, California, Indiana, Kansas, Missouri, 
New Mexico, Oklahoma, Texas and Utah. 


ssapita! = WESTERN INDEMNITY CO.. Dallas, Texas 





Assets 
over $1.200.000 


HOME LIFE INSURANCE CO. 
NEW YORK 


The 60th asada Sedan ion admitted Assets of 
$37,780,735 and the Insurance in Force $185,755,819,—a gain 
for the year 1919 of over $27,000,000. The insurance effected 
during the year was over $40,000,000, or 63% more than in 
the previous year. The amount paid to policyholders during 
the year was over $4,388,000. 

For Agency Apply to 
GEORGE W. MURRAY 
Superintendent of Agents 


256 BROADWAY, 








NEW YORK 














RESULTS 


give the Life Agent his strongest argument. 
Unequalled results to Policyholders are part of the equipment of 
Agents representing 


THE GREAT-WEST LIFE ASSURANCE CO. 


Head Office—Winnipeg, Manitoba 


eneral Accident 


FIRE AND LIFE 


Dn 
( ASSURANCE CORPORATION, Lid. 


Y aces RICHA2DSON, United States Manager 


GENERAL BUILDING - 47 & WALNUT STS. 
PHILADELPHIA 
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THE SPECTATOR 


The circulation of the publications of The 
Spectator Company, including THE SPECTATOR, 
amounted for the year ending January 1, 1920, 
to 1,247,695 copies, averaging about 24,000 
weekly. These standard publications, cover- 
ing life, fire, casualty and miscellaneous insur- 
ance, are recognized as authorities in their par- 
ticular lines, and many have received the en- 
dorsements of the United States Government 
and State Insurance Departments. The statis- 
tical and historical records of the various in- 
surance companies, news and_ educational 
articles, and convincing arguments rendering 
the prospective mind receptive to the solicita- 
tion of insurance men, are thus given wide 
public circulation, constituting the most valu- 
able SERVICE to the insurance companies. 


Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 
Four ollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 


THE SPECTATOR COMPANY 


PUBLISHERS 
135 WILLIAM StreET, New York 
Arthur L. J. Smith 
President 
Harry W. Barnard 
Second Vice-President 


Loughton T. Smith 
Secretary 


Charles H, Nicoll 
Vice-President 


Robert W. Blake 
Treasurer 


Sholto D. Kirk Fred B. Humphrey 
Assistant Treasurer Assistant Secretary 


Telephone, Beekman 4600 (4 trunk lines) 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago. Telephone, Wabash 531 


Sole Selling Agents in America for the publications 


of Charles & Edwin Layton of London, England. 
Copyright, 1920, by The Spectator Company, New York 
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LIFE DIVIDENDS NOT TAXABLE 
HEN the Revenue Act of 1918 
was before Congress the confer- 
ees, in passing upon that portion con- 
cerning the exclusion of dividends from 
gross income, by express language omit- 
ted the requirement in the case of a life 
insurance company that premiums, to 
be excluded from gross income, must 
have been received within the taxable 
year. The contention of the Federal au- 
thorities in the case of the Penn Mutual 
Life Insurance Company vs. Ephraim 
Lederer, Collector of Internat Revenue 
for the Ist district of Pennsylvania, was 
that premiums, to be deducted under the 
Act of 1913, where the language was 
practically identical, must have been re- 
ceived within the same year, and though 
the lower court favored the company’s 
point of view, this was denied by the Cir- 
cuit Court of Appeals for the Third Dis- 
trict, the judgment reversed and a new 
trial granted, which latter opinion has 
now been affirmed by the Supreme Court. 
When the 1913 Act was passing 
through Congress the statement of the 
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managers of the House on this particular 
point was that “life insurance companies 
and mutual marine insurance companies 
are allowed exemptions to the extent of 
the actual premium overcharge returned 
or credited to the policyholders.” This 
seemed to clarify the situation, for while 
the language concerning life insurance 
companies is somewhat difficult of in- 
terpretation, the method to be followed 
by both as clearly set forth with respect 
to mutual marine insurance companies 
was that “mutual marine insurance com- 
panies shall include in their return of 
gross income, gross premiums collected 
and received by them less amounts paid 
for reinsurance, but shall be entitled to 
include in deductions from gross income 
amounts repaid to policyholders on ac- 
count of premiums previously paid by 
them and interest paid upon such amounts 
between the ascertainment thereof and 
the payment thereof.” 

The opinion, as expressed by Justice 
Brandeis, is in effect that dividends paid 
in cash to policyholders, being redundant 
portions of the former premiums, may 
be excluded only when a premium is paid 
by the insured member in each case, 
within the same tax year and even then 
the credit may not exceed the amount of 
such premium. Of course, the amounts 
of such dividends were taxed when re- 
ceived as portions of premiums paid in 
former years, and credit would annually 
have been allowed had such surplus been 
used in abatement of premiums, but when 
left on deposit with a company for one 
year or more the court has now said that 
no credit may be received unless another 
premium is paid. 

The business of a mutual life insurance 
company is the furnishing of protection 
by members to each other at cost, and any 
taxation increases the self-imposed bur- 
dens of this class of thrifty and prudent 
citizens. 


LIFE INSURANCE STATISTICS 
FOR 1919 

An extensive tabulation is presented 
elsewhere in this issue of THE Sprc- 
TATOR, showing the financial standing 
and business in 1919 of life insurance 
companies in the United States.  Al- 
though the figures of a few companies 
for 1919 are still missing, great gains are 
noticeable in the various items represent- 
ing financial strength and the volume of 


Y 


Editorial 


business transacted in the year ending 
December 31, 1919, as compared with 
the preceding year. Thus the assets of 
237 companies are about $279,000,000 
greater than for the 240 companies in the 
preceding year, now amounting to $6,- 
808,582,146; the including 
assigned and unassigned funds, and capi- 
tal amounted to $726,111,276, about eight 
and one-half millions more than a year 
earlier. The new ordinary business writ- 
ten in 1919, $7,410,826,004, represents 
an increase of over $2,700,000,000 as 
compared with 1918, and the new indus- 
trial business, $1,252,833,336, is over ' 
$176,000,000 larger than in the year be- 
fore. 

The 237 companies ended the year 
1919 with $29,392,249,952 of ordinary 
insurance in force, and $6,153,044,933 of 
industrial business in force, these figures 
pointing to gains of $5,104,404,942 in 
ordinary, and $590,844,232 in industrial. 
These huge gains and amounts far out- 
distance any previous records made in 
the life insurance field. 

In the last two years the life insurance 
companies as a whole suffered some de- 
pletion in their surplus funds because of 
the ravages of influenza and kindred dis- 
However, the record shows that 


surplus, 


“ases. 
there was a relatively small increase in 
the aggregate surplus last year, so that 
it is likely, in the absence of a further 
setback, that the companies will in the 
near future make up the lost surplus. 

The vast increase in business written 
last year was accompanied by an increase 
of over $215,000,000 in premium income, 
the latter having exceeded $1,209,000,- 
ooo last year; payments to policyholders, 
$741,507,787, increased a little more 
than $31,000,000 as compared with 1918. 
The total income in 1919, $1,555,000,000, 
exceeded. the outgo, $1,095,000,000, by 
about $460,000,000. The record shown 
by this table indicates the tremendous 
proportions which have been reached by 
the life insurance business, and the 
rapidity with which the business has 
grown during the last few years. 


URING recent months some unsat- 
isfactory conditions have been de- 
veloped by the investigations of the Texas 
Insurance Department among certain 
life insurance companies domiciled in the 
State named. In two or three instances 








Editorial 


it has been shown that officials of certain 
life companies have apparently been more 
thoughtful of advancing their own indi- 
vidual fortunes while engaged in the busi- 
ness of life insurance, than of furthering 
the interests of policyholders in their com- 
panies. While the life insurance com- 
panies generally are honestly, economi- 
cally and altruistically conducted and a 
disposition to serve all policyholders is 
an outstanding feature, emphasized by 
the mutualization of a number of impor- 
tant companies, there seem to be a very 
few life insurance company officials who 
give too much consideration to their own 
private interests, in contradistinction to 
those of the policyholders of the compa- 
nies whose affairs they administer, In 
the cases of three or four companies the 
intervention of banking interests proved 
to be a rather disturbing factor, for bank- 
ers are apt to consider dealings in the 
stocks of life insurance companies as on 
a par with transactions in securities of 
other classes of institutions. Owing to the 
dependence placed on life insurance con- 
tracts by those making provision for the 
future of widows and orphans, the stock 
of life insurance companies should not 
be made the means for speculators to 
Confidence 
is the keystone of a life msurance com- 
pany, and if this is destroyed through the 
operations of speculators, the whole struc- 
ture is liable to fall. Bankers should use 
every opportunity to support this view, 
and life insurance officials should dis- 
courage speculation in insurance stocks 
or attempting to profit personally by 
handling the funds of companies. 


‘reap profits for themselves. 


HE Chamber of Commerce of the 

State of New York has shown its 
appreciation of the good work and sound 
counsels in its behalf of Darwin P. Kings- 
ley by electing him its president for the 
ensuing year. Mr. Kingsley, who is 
known the world over as president of 
the New York Life Insurance Company, 
has given much attention for many years 
to committee work of the Chamber of 
Commerce, and has long been regarded 
as one of the most active and efficient 
advisors of that leading body of New 
York business men. The compliment 
paid him by his election as president is 
one which is well merited, and which is 
sure to be followed by a capable and 
aggressive administration. 
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NEW YORK SURVEYS 
The Local Chapter of the N. F. P. A.— 


J. E. Curtis, the new president of the local 
chapter of the N, I. P. A., met the officers and 
executive committee last Friday. Plans for 
the work of the local chapter were fully dis- 
cussed and the outlook is very promising for 
The next meeting will be held 
in two weeks. Meanwhile the annual meeting 
of the N. F. P. A. will have taken place, and 
some light may be available on the expected 
work of the local chapter. 








an active year. 


Einstein and Automobile Rates.—Now 
that there has been some time for the subject 
to sink into the mind of the Street there is a 
strong feeling that the recent automobile rates 
are an illustration of the new gravity as ex- 
pounded by Prof. Einstein. At least that is the 
opinion we gather from hearing certain things 
that have been said. After all, it shows an 
up-to-dateness about it. It has been suggested 
that however good the present system may be 
the better plan would be to rate cars by their 
paint, as there would be a simplicity and an 
understandability which would commend it to 
the man who has insurance to sell. We merely 
pass this along and do not especially stand 
for it. 

Canaries and Fires.—A pet canary bird, 
the property of a roomer, which had just been 
washed by its owner in kerosene, was put on its 
perch to dry, while its owner went to sleep with 
a lighted cigar in his mouth. The bird flew 
down, tried to alight on the cigar and set itself 
afire. It flew into the kitchen where the owner 
of the house was filling the tank of a gasoline 
stove, causing an explosion which wrecked the 
kitchen. The owner of the house will sue the 
roomer for damages. The bird will die. 

Of a Certain Man.—We recently read of 
a certain individual who was described as a 
sensation writer and one who was not to be 
trusted even when he was telling the truth. We 
have got to admit that there have been times 
when we met just such people. We wonder 
if you ever did? 

Losses and Underwriting.—The time is 
speedily approaching when the underwriting 
will have to come to the fore in a larger degree 
than perhaps has been necessary for some time 
past. In spite of the reports about rising prices, 
many commodities are going to drop, while in 
addition thereto, the disturbances from labor 
conditions are going to continue. These are 
going to introduce factors of disturbance which 
will call for underwriting as distinguished from 
accepting the lines which are offered. 

Are We Losing Our Appetites?—Is the 
price of food so prohibitive that the insurance 
district no longer meets to eat? Many of the 
restaurants now are furnishing music and danc- 
ing during the lunch period. Do we really need 
these accessories to persuade our appetites? 


David Rumsey.—The address by this dis- 
tinguished gentleman before the Insurance So- 
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Thursday 


ciety on April 27, in which he spoke on the 
subject of a comparison between the present 
and former standard fire insurance policies in 
New York State, is one of those addresses 
which is going to rank among the best papers 
produced during this year. Mr. Rumsey. en- 
joyed the opportunity of being closely asso- 
ciated as a member of the committee in charge 
of the changes made, and therefore speaks with 
a high degree of authority. There will, of 
course, be, as in the case of the former policy, 
some interest manifested as to the net result of 
certain changes when these reach the courts for 
adjudication. The real test will be then whether 
the committee did its work so well that the 
court will sustain them by decisions which will 
follow the assumptions of the committee, 


CHICAGO AND THE WEST 


Robert H,. Thorp Becomes Special Agent. 
—Robert H. Thorp, who has been with the 
Gardner agency at Rochelle, Ill., has been ap- 
pointed special agent for the Hartford in the 
farm department and assigned to the Illinois 
field. 

Oftedahl & Bush Form New Connections. 
—Leonard M. Oftedahl, formerly an examiner 
in the Western department of the National of 
Hartford, and Frank E. Bush, who has been 
connected with the National Inspection Bureau, 
have been appointed examiners in the Western 
department of the Continental. 

New Local Agency Formed.—Two well- 
known agencies in Chicago are being merged 
under the name of Oxnan, Goodman & Hall. 
This takes in the firms of W. C. Oxnan & Co. 
and Thomas & W. A. Goodman. Change is 
effective May 1. The new firm will be located 
at 1445 Insurance Exchange, Chicago. 

Fire Examiners Hold Meeting. — The 
April meeting of the Association of Fire In- 
surance Examiners was held at the City Club 
Jast Thursday evening. Short talks were made 
by W. T. Speth on rent insurance; Carl Rich- 
ardson on jewelry insurance; A. J. Nelson 01 
leasehold interests; A, F. Battey on farm busi- 
ness; C. C. Freeman on acreage interests. 

Elliott Middleton Resigns.—Elliott Mid- 
dleton, assistant manager of the Western 
Actuarial Bureau, has resigned to become man- 
ager of the proposed Pacific Coast Actuarial 
Bureau to be established in San Francisco. 


BOSTON AND VICINITY 

G. W. Roberts Makes a Change.—Specia! 
Agent George W. Roberts has resigned from 
the Capital of Concord to become special agent 
for the Hanover of New York. Mr. Roberts 
will start his duties of supervision for New 
England on June 1. He has received a long 
field training with the National and Capital, 
and is ably equipped to represent the great old 
company he has joined, 

Boston Board Luncheon.—Practically the 
full membership of the Boston Board of Fire 
Underwriters turned out to the first of the 
monthly luncheons inaugurated at the sug- 
gestion of President Charles H. J. Kimball. 
The first luncheon was held at the City Club, 
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and addressed by the board counsel. Former 
Senator Claude L. Allen, counsel for the Bos- 
ton Board of Fire Underwriters, speaking at 
the first of a series of board luncheons, on the 
relation of the business man to the legislature, 
urged that it was the duty of all business men 
to become and remain acquainted with legis- 
lation and the legislative members and to keep 
their representatives posted on insurance. Co- 
operation by the board members to inform the 
legislators on all insurance matters and the 
election of men friendly to insurance, if not 
one of their own number from year to year, 
were advocated as remedies for much of the 
“trades” and illogical and unnecessary legis- 
lation so frequently passed. 
Fidelity-Phenix Changes 

The Fidelity-Phenix announces that it is ex- 
panding its special agency staff in Texas and 
in the Virginia-Carolina field, and dividing 
those territories along slightly different lines. 

Special Agent B. Kk. Clapp relinquishes South 
Carolina and retains supervision over Geo- 
gia alone, with headquarters at Atlanta. Spe- 
cial Agent John W. Clarke, who has _ here- 
Virginia and North Caro- 
lina, is relieved of the Virginia field, and here- 
He will 


tofore traveled 
after will supervise the two Carolinas. 
transfer his headquarters in the near future 
from Richmond to Charlotte, N. C. 

Louis .P. Jervey has been appointed special 
agent for Virginia, with headquarters at Rich 
mond. 
field for some years past as special agent for 
Jerome & Brown of Atlanta. 

In Texas, Special \gent John C. 


Mr. Jervey has been in the Southern 


Griswold 
retains charge of the Southern field, with head- 
quarters at San Antonio. Charles L. Burns has 
been appointed special agent for [ast Texas, 
with headquarters at Houston. Mr. Burns has 
had an extensive experience both as _ local 
agent and in the field. Frank A. Nisbet has 
been appointed special agent for North Texas, 
succeeding Dallas Smith, resigned to go with 
the Reinhardt general agency at Dallas, which 
has represented the Fidelity-Phenix locally for 
many Mr. Nisbet from the 
Trezevant & Cochran general agency. 


years. comes 


Girard to Increase Capital 
It is proposed to increase tHe capital of the 
Girard Fire and Marine of Philadelphia from 
$500,000 to $1,000,0c0. 
upon the plan on June 24. 


Stockholders will vote 
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Western Bureau Members Attend Insur- 
ance Session at Atlantic City 
Convention 


RICHARD M. BISSELL SPEAKS 


Grove Smith Outlines Canadian Ways and Means 
of Eliminating Fire Waste 


At the opening of the Insurance Session of 
Chamber of Commerce of the United States 
on Wednesday afternoon, April 28, at Atlantic 
City a large gathering was in evidence. This 
included members of the Western Insurance 
Bureau who adjourned their meeting at the 
M Rich- 
ard M. Bissell, the chairman’ of the insurance 


arlborough-Blenheim hotel to attend. 


croup, introduced H. A. Wheeler, former pres- 
ident of the Chamber of Commerce of the 
United States, who explained the values of 
national federation of local organizations and 
the importance of conference of representatives 
of diversified interests. He said that forces 
should be built for accommodation and not 
conflict. He condemned Government owner- 
ship and urged that private business be so con- 
ducted as to leave no excuse for government 
interference. 

Otho E. Lane, president of the Niagara Fire, 
was the next speaker. His remarks were pub- 
lished in full in THe Spectator last week. 

J. Grove Smith, Fire Prevention Commis- 
sioner for the Dominion of Canada, spoke at 
length upon Canadian ways and means of 
eliminating fire waste and advocated recom- 
pensing agents by a system of commission pay- 
ments contingent upon losses in the business 
they control, instead of commission upon 
premiums. 

James E. Gardin, chairman of the board of 
directors of the International Banking Corpo- 
ration, New York city, urged that marine in- 
surance men simplify their policy forms. He 
said in part: 

The banker cares nothing for terms—that is, the 
classification of risks. Very few know the meaning 
of “Inchmarie” or what “general average” or “‘par- 
ticular average’? mean. I will confess they ought to 
know, but they don’t. I am very mindful of the 
words of one of our most prominent insurance men to 
the effect that the banker should have a reasonable 
knowledge of the underlying principles of insurance, 
but in that respect I think that he is pretty well 
grounded, and that is about all that can reasonably be 


expected of him. 
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You certainly could not expect the banker to dif- 
ferentiate offhand between British and American 
wording of the ‘‘particular average’’ clause, nor could 
he be expected to read through every insurance certifi- 
cate or policy that comes into his hands. These certifi- 
cates and policies contain pitfalls galore, therefore 
I fully 
realize that this will be a difficult matter to bring 
about, as every clause in the insurance document un- 
doubtedly is the result of some court decision, and the 
insurance companies cannot be blamed for desiring to 
protect themselves against unreasonable demands, 

The banker is de facto a fairly intelligent man and 


simplification should be the order of the day. 


can understand an explanation when it is made to 
him, but he, in his turn, has to do a great deal of 
explaining when a controversy arises with anyone of 
his customers, and these controversies do come up 
quite frequently. Just to cite an instance: How can 
a banker explain to an irate customer whose goods 
have been jettisoned that not only had he lost his 
goods, but he is obliged to pay for the privilege of 
losing them under the “general average” clause. 

A further case came under my experience where 
insurance was taken out on a master’s draft covering 
freight, and which was subjected to a deduction of 
£160 for “general average’’ caused by fire on board 
ship. The party concerned could not, and would not, 
understand the situation, and even entered suit 
against the bank for recovery of the amount, alleging 
that the bank should not have permitted the deduc- 
tion. 

Another difficult thing to explain to an interior 
banker is why insurance has to be taken out on a 
ship’s draft at all. 
the only tangible thing in connection with the whole 
transaction is a scrap of paper. The country banker 
cannot understand why, even if the ship goes down, 
the owner is not liable for the necessary disburse- 
ments—nor can he understand that a liability of the 
master subsequent to his own takes precedence, thus 
reversing the usual order of things. 

What the banker wants is insurance pure and 
simple, and so far he has always received it, but can 
it not be made in such a way that does not leave a 
doubt in his mind at every turn? In my forty years 
of banking experience I have never had a claim dis- 
puted through faulty insurance, and this is due solely 
to the honesty and fairmindedness of the insurance 
business as it is conducted in this country to-day. 


No goods are being shipped, and 


Representative George W. Edmonds, mem- 
ber of the House Committee on Merchant 
Marine and Fisheries, appealed to the delegates 
from an “American First” point of view and 
urged them to patronize home industries, par- 
ticularly referring to the American marine in- 
surance companies. He said that plans were 
under way which would enable American com- 
panies to offer as many, if not more, facilities 
for marine insurance than is being offered by 
the foreign companies. 





—The Textile Transit Insurance Corporation, 
which is being organized by the Silk Association of 
America, has suspended development until the return 
from Japan next month of some important executives 


in the silk trade. 
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Registered Mail Insurance in 1919 


Hereunder is a tabulation of the total pre- 
miums and losses in 1919 of fire and marine in- 
surance companies reporting to the New York 
Insurance Department on their registered mail 
insurance business: ; 

















Ratto 

Net Net of Losses 

Name and Location Premiums Losses to Pre- 

of Company. Incurred. miums,% 

AZtna, Hartford $19,868 $255 1.3 
Agricultural, Water- 

ee eee ee 375 4.2 
Alliance, London.... 387 2.4 
American & Foreign 

Marine, New York. p 81,997 32.2 
American, Newark... 3,560 ....6. oe 
American Eagle, N.Y. hy ln ere ease 
Atlantic Mut., N.Y. 9,53 1,183 12:8 
Automobile, Hartford 274,683 195,991 71.33 
Boston, Boston ..... 14,950 949 6.3 
British and Foreign, 

LAWESROGL 2 eco snes 21,282 2,704 12.7 
Columbia, Jersey City 5,362 1,860 34.7 
Com’! Union, London 242,147 57,007 23.6 
Connecticut, Hartf’d. 423 21 4.9 
Continental, N. Y.... 14,055 325 2.3 
Equitable I. and M., 

Providence .......- 259 11 i.2 
lederal, Jersey City. 46,981 144,871 308.2 
lidelity-Phenix, N.Y. 14,055 325 2.3 
Fire Assn., Phila.... 12,873 536 ‘1 
Firemans Fund, San 

FLA@RCISCD. ..s05060 97,604 4,315 1.4 

liremens, Newark... | 
Fonciere, Paris ..... 508 sees. 
Glens Falls, Glens F. et) ae ahi 
Globe & Rutgers,N.Y. 172,112 93,496 54.3 
Great American, N.Y. 54,605 22,366 $1.0 
Hanover, New York. 1,781 wares 
Hartford, Hartford.. 62,071 37.5 
Niagara, New York. 4,098 1.9 
Home F. & M., San 

PEANCIBCH | « 0045.00: 2 
Home, New York.... 54,782 2,353 4.3 
Indemnity, London. . 15,253 625 4.1 
inc: Co, of N. A., 

Philadelphia ...... $1,564 «waves 
Liv. & Lon. & Globe, 

Liverpool ........ 59,028 28,275 
London <Assur., Lon. 11.657 38 3.3 
Marine, London .... 128,798 32 61.4 
Massachusetts I. and 

BA, BOStON 6 5.0.0. 0% 00 $1) 8.0 
Mercantile, New York 6,535 1,506 23.0 
Merchants & Shippers, 

New York ....... 110 8 hte were 
Milwaukee Mechs., 

Milwaukee ....... 7,140 . Isl 2.5 
Minneapolis F. & M., 

Minneapolis Liss Be.  sisdse er 
Ocean, Liverpool.... 9,121 1,159 12.7 
Old Colony, Boston.. 2,742 203 C4 
Phoenix, Hartford.... 1,556 63 1.0) 
Phenix, London .... 3,554 120 3.4 
Providence Washing- 

ton, Providence... ef bre a 
Queen, New York... 53,894 6,559 12.2 
Reliance Livernool.. 9,121 1,159 12.7 
Royal, Liverpool .... 86,838 38,067 1208 
Royal Exchange, Lon. 16,814 625 ri 
Skandinavia, Copen 

WOMEN. schacsea« oses 97,018 12,199 12.5 
Sea, Liverpool ...... 8,583 387 1.6 
Springfield F. & M., 

Sprinefield ....... 14,5538 127 8 
St. Paul F. & M., St. 

eee 53.060 16,252 30.6 
Standard, Liverpool. S800  —— -ksiswwe sinus 
Star, New York..:.. 3,535 1,118 31.6 
Switzerland General, 

ie ee ee 9,611 5,020 52.2 
Thames and Mersey, 

Liverpool ..0...%. 27,972 1.010 3.6 
Tokio, Tokio ...... 14,336 625 es 
Union, Liverpool. ... 1.543 6,137 397.8 
ty. S. Lioyds. N; V.. 55,462 1771 3.2 
Westchester, N. Y... 1.094 31 28 

Totals (1919)... .$2,444.697 $1,021.561 $1.8 
Totals (1918).... 1,922,878 343,756 17.9 


Fire Companies Elected to National Board 

At the National Board of Fire Underwriters’ 
monthly committee meeting last week, the 
budget for the coming year was passed upon, 
and five new companies were elected to mem- 
bership as follows: 

Southern Home of Charleston, S. C.; 
Security of Davenport, Ta.: Cleveland Na- 
tional: National of Copenhagen, and South 
-Carolina Fire of Columbia, S. C. 
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John E, King, Pres. 
Orrin C. Lawrence, Treas. 





King, Alley and Lawrence, Inc 


Underwriters 


Ninety Six Maiden Lane 
New York 


Acceptable risks solicited in all parts of the 
United States, Canada and Cuba 


B. J. Alley, Vice-Pres, 
John B, Sirich, Sec’y 

















Consolidated Assurance Company, London 

The Consolidated Assurance Company of 
London, which has just entered the United 
States for the transaction of fire reinsurance, 
is under the United States management of 
Henry L. Rosenfeld of New York, the com- 
pany’s United States trustee being the Bankers 
Trust Company. In addition it is intended in 
the near future to qualify for the transaction 
of marine reinsurance in this country. The 
Consolidated has deposited $225,0co in bonds 
with the New York Insurance Department, 
$100,0co0 with the Ohio Insurance Department, 
and £75,000 with the Bankers Trust Company. 
The company also has about $125,000 of cash 
on deposit with the Bankers Trust Company. 

The home office statement of the Consoli- 
dated covering the year 1918 (the latest avail 
able) shows that the company writes fire, ma- 
rine, life and other classes of insurance abroad, 
and at the end of 1918 its balance sheet showed 
assets of £1,727,232, with a paid-up capital of 
£170,334, and a prolit and loss account balance 
of £31,481 above all liabilities (including a gen- 
eral reserve fund of £150,000). Its net fire and 
general premiums in 1918 were £517,946, and 
its losses £282,464. 


Gas Range Fires 

The daily newspapers recently described a 
fire in a Fifth avenue residence in New York, 
stating that when the gas range was lighted the 
flame came in contact with grease which had 
accumulated in the ventilator pipe, igniting it. 
Upon the subject of “Gas Ranges,’ the new 
edition of Fire Insurance Inspection and Un- 
derwriting, by C. C. Dominge and W. O, Lin- 
coln, published by The Spectator Company, con- 
tains the following paragraph: 

Vents from gas ranges should be of four- 
inch tile, extending through roof to the outer 
air. Usually they are of galvanized iron and 
set mn between studs of frame walls and ter- 
minate in attics. It takes but a short time for 
the inside of this flue or vent to become heavilv 
coated with grease. Should a pan of fat boil 
over, fire would ensue and pour out into the 
attic, 
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New Fire Agency in New Jersey 
Fifth and 
Iederal streets, Camden, N. J., with Norman B. 


The Camden lire Agency, at 


Stinson as agent, has been chartered in the 
office of the Secretary of State to act as agents 
and brokers in fire, marine, accident, theft and 
all other kinds of insurance. The concern has 
a capitalization of $200,000, which is divided 
into 2000 shares at $100 each at par, while the 
amount that will be devoted to the starting of 
business is $3000. 





Hasculleee! 
of Watertown t.B. 


67th ANNUAL STATEMENT 
JAN. Ist, 1920 


DE gc ces cahaleae $500,000.00 
Assets...............6,711,669.90 
Liabilities............3,901,329.92 
Net Surplus to Policy- 
ae 2,810,339.98 


Fire, Marine, Windstorm, Automobile, 
Sprinkler Leakage, Riot and 
Explosion Insurance 


New York State 
F.F.B ell, S: A. Troy 
E. J. Parmelee, S. A. Syracuse 

New England 
Geo. Shaw, S. A. 116 Milk St., Boston 


Middle Dept. 
E. A. Morrell, S. A. 205 Walnut Place, Phila. 


N. Y. Sub’n and Northern N. J. 
Jas. J. Garland, 514 Eighth Avenue, Brooklyn 
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N. F. P. A. MEETING 


Twenty-fourth Annual Gathering Takes 
Place in Chicago 

Growing public interest in the work of fire 
protection and fire prevention was shown by 
the attendance and enthusiasm at the annual 
meeting of the National Fire Protection Asso- 
ciation, which met in Chicago Tuesday, Wednes- 
day and Thursday of this week. The member- 
ship made a gain of over twenty-five per cent 
last year, the association’s goal of a thousand 
new associate members being surpassed, with a 
total of 1095. The reports of the officers showed 
a rapid increase in expenses, and a proposition 
that the dues of active members be increased 
from $30 to $Co a year, and of associate mem- 
bers from $6 to $10 a year was passed unani- 
mously. 

PRESIDENT’S ADDRESS 

I’, J. T. Stewart, president of the N, F. P. A., 

in the course of his address said: 


In addressing you at the last annual meeting, 
it was pointed out that our neighborly enemy— 
fire—might still be expected to wage war upon 
us. This, of course, you may say was only to 
be expected. However, it might interest you to 
know that recently this neighborly enemy has 
actually advanced his lines to the extent that the 
fire loss has been higher during the past few 
months. This seems to bear out the opinion 
expressed last year that our sense of patriotism 
had carried us so far in guarding against the 
occurrence of fire as to result in a moderate 
loss during the war period when an abnormally 
high loss was greatly to be feared and even 
expected. On the other hand, we now hear gen- 
eral criticism of the extent to which we have 
reacted and become careless in manv ways, such 
as reckless spending and the like. The state of 
mind indicated hv such conditions might logic- 
ally be expected to result in a corresponding 
relaxation in our anxiety to prevent fires which 
has heen reflected in an increased loss during 
recent months. The ground which we have lost, 
however, should only serve as a timely warning 
that relaxation is dangerous, and that we must 
pan to offset the advance of our friendly enemv 

-fire. Tam convinced that we were onlv saved 
from an abnormal fire loss during the time we 
were at war hv the great patriotic impulses of 
our people. their attention having been called to 
the vecessitv of preventing fires to win the war 
| further helieve that if we mav expect to hold 
in chee! the fire Joss in vears to come, that ap- 
neals for fire prevention must have some rela- 
tion and he more or less associated with an 
anneal for natriotism and loyaltv to our form 
of eavernment as opposed to radicalism of the 
Ved thot has rece>tly come to our attention. 


THE SPECTATOSR 


Mr. Stewart pointed out the prevalence of 
fires due to electricity, and urged greater care- 
fulness in the installation and use of electrical 
appliances. Continuing, he said: 

You may be interested to know that plans for 
an American standards organization, referred 
to at some length last year, have taken definite 
shape, the scope of the American Engineering 
Standards Committee having been already 
broadened along the lines which I then de- 
scribed. Our organization is already co-operat- 
ing. The importance of the work of our spe- 
cial committees having to do with the prepara- 
tion of standards is thereby increased. 

RESOLUTIONS ADOPTED 

Resolutions, embodying the declaration of 
principles previously set forth by the associa- 
tion, were adopted. W. E. Mallalieu, general 
manager of the National Board of Fire Un- 
derwriters, presented a resolution urging Con- 
gress to make an appropriation to continue the 
investigation of grain dust explosions which 
has been carried on by the Department of Agri- 
culture. 

Revorts PRESENTED 

The report of the treasurer showed receipts 
for the year of $34,778, of which $23,978 was 
for membership dues. Franklin H. Wentworth, 
the secretary, reported that five new chapters 
are in operation: Spokane, Seattle and Ta- 
coma, Wash.: Portland, Ore., and San [ran- 
cisco, Cal.: and two more are in prospect—Los 
\ngeles, Cal., and Salt Lake City, Utah.. The 
membership, as of May 1, was reported at 135. 
a gain of eight, and associate membership 4224, 
a gain of 1095 for the fiscal year. 

A number of technical reports were presente: 
and discussed during the day. In the evening 
the delegates attended the first showing of th 
new three-reel fire prevention motion picture, 
produced by the 


’ 


“America’s Greatest Crime,’ 
Ince studios at Los Angeles, which was given at 
the State-Lake Theater. 

\mong the active members reporting on their 
fire prevention work during the year were the 
National Lumber Manufacturers Association, 
the Motion Picture Industry Association, the 
American Gas Association. the American In- 
stitute of Architects, and the National Associa- 
tion of Insurance Agents. 

Prominent men present are W. FE. Mallalieu, 
general manager of the National Board of Fire 
Underwriters: O. B. Ryon, general counsel of 





Life Insurance 


the National Board; Prof. Ira Woolson, Co- 
lumbia University ; John G. Gamber, State Fire 
Marshal of Illinois; Capt. Conway, Cincinnati 
Fire Prevention Bureau; J. C. McDonnell, chief 
of the Chicago Fire Prevention Bureau; Ru- 
dolph P. Miller of the New York Building De- 
partment; John H. Kenney of Baltimore; Gor- 
ham Dana, Boston; I, G. Hoagland of the Auto- 
matic Sprinkler Association; Edward R. Hardy 
of the New York Board; W. H. Merrill, Jr., 
president of the Underwriters Laboratories: 
H. O. Lacount of the Associated Factory Mu- 
tuals, and representatives of the various boards, 
bureaus and State inspection offices. 


Uniformity Association Meeting 
The lire Underwriters Uniformity Asso- 
ciation held its annual meeting on Monday in 
Chicago, coincident with the National Fire Pre- 
vention Association gathering. A uniform 
sprinklered risk report was adopted as a result 
of several years’ work. Madison F. Welch, of 
the National Liberty at Chicago, delivered an 
address on “Aviation Insurance.” Officers were 
elected for the ensuing year as follows: Presi- 
dent, John H. Kenney, Baltimore; vice-presi- 
dent, William S. Boyd, Chicago; secretary- 

treasurer, Charles I]. Patton, Cleveland. 





Conferences Under Joint Management 

J. Carl Vance has resigned as manager of the 
Iixplosion Conference to become assistant man- 
ager of the American Foreign Insurance Asso- 
ciation, of which Howard P. Moore is manager. 
Coincident with his resignation the management 
of the Explosion Conference and the Sprink- 
ler Leakage Conference will be merged under 
the leadership of W. I°. Roembke. . The offices 
have moved to roo William street. Mr. Vance 
had a successful experience as manager of the 
Explosion Conference, and enjoys the confi- 
dence of the company managers. 

Insurance Federation Dinner 

The Insurance Federation of Pennsylvania 
holds its annual meeting and dinner at the 
Bellevue-Stratford hotel in Philadelphia to- 
morrow. Among the speakers are William H. 
Sproul, Governor of Pennsylvania; T. B. Don- 
aldson, Insurance Commissioner of Pennsyl- 
vania, and H. H. Putnam, president of the 


Federation. 








INCORPORATED 1911 


C i T Y COMPANY, 


INCORPORATED 1870. 


INCORPORATED 1851. 





NORTH BRANCH FIRE 


CAPITAL $500,000. 


OF PENNA., PITTSBURGH 


NET SURPLUS $68,381.07. 


PITTSBURGH, PA. 


INSURANCE 


CAPITAL $250,000. 


PITTSBURGH FIRE 


CAPITAL $200,000 


INSURANCE 
COMPANY, 








INSURANCE 
COMPANY, 


SUNBURY, PA. 


NET SURPLUS $160,473.14. 


NET SURPLUS $116,057.35 


ASSETS $1,392,556.14 


ASSETS $660,328.77 


ASSETS $644,677.62 
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Fire Insurance 


AIRCRAFT INSURANCE PLANS 


Pooling of Acceptable Risks on Agreed 
Percentage Suggested 


Aircraft insurance men have listened to 
several proposals for the advancement of their 
business recently. The recent meeting of the 
Aircraft Insurance Association brought out a 
scheme to develop a pool which would be in 
charge of a competent underwriter who would 
assign the acceptable risks according to an 
agreed percentage. This plan was demurred to 
by older companies, who could see no reason for 
sharing with new entrants into the field. It was 
also suggested that an information bureau be 
established, to consist of capable pilots who 
could test-out and rate the ability of applying 
pilots. 

Another development is the proposal of Lieut. 
Carl Florman of Stockholm, an investigator for 
the Northern Pool of Aircraft Insurance. He 
fooks to American Underwriters to co-operate 
and work with his organization, the Northern 
Pool, in company with a statistical organization 
with identical membership, which maintains a 
system of registry for both pilots and machines, 
and uses a uniform blank to obtain the infor- 
mation. No insurance can be obtained in Scan- 
dinavian countries unless both machine and pilot 
are registered. British companies are now co- 
operating with the plan, and with the aid of 
Americans it will become international in scope. 
Liberty National Fire of New Orleans 

Organizing 

H. H. Remington has been appointed man- 
aging underwriter and member of the board of 
directors of the Liberty National Fire of New 
Orleans. Mr, Remington has had wide experi- 
ence as an underwriter, and has resigned as 
Ohio State agent of the London Assurance 
Corporation to accept his new position. Mr. 
Remington was previously managing under- 
writer of the Jefferson Fire of Philadelphia 
and of the Western Atlantic of Nashville. 

The Liberty National Fire, a new million 
dollar corporation, will start writing business 
about July 1. W. O. Witte, for fifteen years in 
the Southern department of the Liverpool and 
London and Globe in New Orleans, has joined 
forces with the Liberty National as assistant 
secretary in charge of the accounting depart- 
ment. 


Suburban Exchange Meeting 


The Suburban Fire Insurance Exchange, of 
which Henry E. Hess is secretary and manager, 
held its annual meeting last week and Mr. Hess 
presented a report of the year’s work. The 
report showed that the rating department had 
done particularly good work, and also the 
stamping department has been very active. The 
following officers were elected: 

President, F, D, Layton, vice-president of the 
National of Hartford; vice-president, F. P. 
Hamilton, vice-president of the Queen; treas- 
urer, Willard L. Chambers, local manager of 
the North British and Mercantile; secretary and 
manager, H, E, Hess, 
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Starkweather & Shepley Building 
The firm of Starkweather & Shepley an- 
nounces the purchase from the Charles F. 
Noyes Company of a one-half interest in No. 
118 William street. The owners will erect a 
six-story and basement office building for their 
joint use. Major Holton of Clinton & Russell, 














NEW INSURANCE BUILDING 
To Be Erectep Ar 118 WuitttAmM STREET FOR 


STARKWEATHER & SHEPLEY AND 
C, F. Noyes Company 


architects of the new building, in commenting 
on the architectural features of the building, 
stated : 

“T think the new building to be occupied by 
Messrs. Starkweather & Shepley, insurance, 
and the Charles F, Noyes Company, real estate, 
will probably be the handsomest individual 
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building in lower New York. We have en- 
deavored to create a facade of unusual beauty 
and distinction, preserving at the same time the 
maximum of light in each story. The style is 
Italian Renaissance, and advantage has been 
taken of its delicacy of feeling in the execution 
of the stone modeling and carvings and in the 
color treatment. The latter characteristic has 
been carefully carried out in the selection and 
arrangement of the materials employed. There 
are colored marbles for the field and panel 
work, and a warm Italian stone for all the 
molded trim and carvings. Above.a polished 
green marble base a wide margin of black and 
gold marble frames a two-storied opening, 
which is sub-divided with stone mullions and 
pilasters, richly ornamented on low relief. The 
three stories above are paneled in yellow kato 
marble, frames with ornamental stone archi- 
traves, stiles and rails. At the sixth floor level 
is a balcony of wrought iron, above which the 
top story, set back somewhat from the street 
line, is faced with pilasters carrying the main 
cornice and balustrade of the same _ richly 
carved stone as above.” 

With a subway station at the door, the loca- 
tion is probably the best of any in the insurance 
district. 

The transaction involves about $350,000, in- 
cluding the new building. Work on the latter 
is to be begun this week. 


Five Per Cent Profit Law in Arkansas 


The official tabulation of the Arkansas ex- 
perience of stock fire companies for the five 
years ending December 31 last, indicating an 
underwriting profit of 11.21 per cent, Bruce T. 
Bullion, State Insurance Commissioner, has 
issued an order directing the companies operat- 
ing in Arkansas to decrease their rates 6.21 per 
cent, thus reducing their profits to the five per 
cent permitted by the insurance law passed in 
that State last year. It is further directed: 

That such fire insurance companies or rating 
bureaus, by May 15, 1920, make such filings 
with this Department as may be necessary to 
put into force and effect the reduction in rates 
herein ordered, advising this Department prior 
to said date what class or classes of business 
they may select to which such reduction shall 
apply, in order that it may be determined if the 
selection of classes meets with the approval of 
the Insurance Commissioner as the law provides. 


Fire Prevention in Arkansas 


The Arkansas Actuarial Bureau became on 
May 1 the Arkansas Fire Prevention Bureau. 
Under the new organization there will be three 
departments—the division of engineering, the 
division of estimates and the division of fire 
loss prevention. E. F. Baker, manager of the 
bureau, remains in the same capacity, while 
H. B. Savage of Belton, Tex., has been ap- 
pointed manager of the division of fire loss and 
prevention. 


Factors and Traders Semi-Centenary 

The Factors and Traders Insurance Company 
of Mobile, Ala., on April 30 celebrated the fif- 
tieth anniversary of its establishment. It now 


has $150,000 capital and over $150,000 surplus. 
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May 6, 1920 


N. Y. CHAMBER OF COMMERCE 
ON WAR RISK BUREAU 


Director Cholmeley-Jones Adduces Facts in 
Disproof of “Breakdown” Allegation 


{To the Editor of THE Specraror| 


My attention has been called to an article in 
THE Spectator of April 29, 1920, stating that 
the Chamber of Commerce of the State of New 
York adopted a resolution in which the atten- 
tion of Congress was called to the ‘apparent 
breakdown” of the Bureau of War Risk In- 
surance. 

A correct understanding of the condition of 
the Bureau is of such vital value to former 
service men that I have written a letter on the 
subject to the president of the Chamber of 
Commerce, which you are welcome to use, 
should you see fit to do so, and a copy of which 
I am enclosing for your convenience. | 

R. G. CHOLMELEY-JONES, 
Director Bureau of War Risk Insurance. 
Washington, April 30. 


The letter to President Alfred E. Marling, 
of the Chamber of Commerce of the State of 
New York, referred to above, is given below, 
except a tabulation of the work of the War 
Risk Bureau, which has already been printed in 
THE SPECTATOR: 

I am in receipt of a clipping from The New York 
Journal of Commerce of April 22, 1920, stating that 
in a resolution passed by the Chamber of Commerce 
of the State of New York the attention of Congress 
was called to the “apparent breakdown” of the 
Federal Board of Vocational Education and the 
Bureau of War Risk Insurance. 

In view of the fact that the Bureau has success- 
fully passed the period of its greatest difficulties and 
has achieved a current basis in its operations, I am 
at a loss to understand the reference to its ‘apparent 
breakdown,” and feel that it must have been occa- 
sioned by absence of the correct information or a 
most complete and regrettable misunderstanding on 
the part of those responsible for the inclusion of the 
reference to the Bureau of War Risk Insurance in 
the resolution. 

Instead of requiring months to answer a letter, as 
was the case when the Bureau was in a state of 
Maximum congestion in the days following the armis- 
tice, when demobilization was at its height, ordinary 
letters are answered within three or four days from 
their receipt in the Bureau, and, looking ahead into 
the not far distant future, I anticipate a condition 
which will enable practically all ordinary letters to be 
answered the same day they are received in the 
Rureau. Even at the present time a good many 
letters are being answered the same day they are re- 
ceived, but still further refining of the organization 
will be necessary before the entire work of the 
Bureau can be put on that ideal basis of a complete 
daily clearing, which is indeed a more rapid practice 
than can be found in most commercial organizations. 

Receipting for insurance premiums, which formerly 
was a matter of much delay, has been rendered ab- 
solutely current. This means that when money is 
received in the Bureau in payment of an insurance 
premium, the necessary procedure, including the 
mailing of the receipt, is accomplished within three or 
four days. 

The Compensation and Insurance Claims Divisions 
of the Bureau has settled 125,370 claims for insur- 
ance, aggregating approximately $1,120,368,587.48. 
Only 4878 insurance claims are pending, and in these 
cases the claimants or beneficiaries, in many in- 
stances, are residing in foreign countries where dis- 
turbed conditions render communication impossible. 
It now requires only about five days from the receipt 
of final: evidence of death in an insurance case for 
the issuance of the first check, and frequently cases 
have been handled even more rapidly. 

In cases of total permanent disability men have been 
examined, the awards made and the first check placed 
in their hands all within a very few hours. 

While bringing the Bureau to a current basis, it 
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has been found possible to cut the number of the 
personnel approximately in half, and by June 30 of 
the present year I expect that the number of the 
personnel will be reduced to 7500, thus inaugurating 
an annual saving of approximately $8,500,000. This 
schedule has been made possible by the application 
of improved methods and equipment. 

The magnitude and complexity of the work of the 
Bureau of War Risk Insurance is examplified by the 
fact that its activities embrace five of the largest 
businesses and organizations of their kind in the 
world. 

In view of the resolution which your organization 
has passed, I shall esteem it a distinct privilege if 
you or other members of your organization will visit 
the Bureau, and by your own personal observations 
verify the accuracy of the statements of the present 
efficiency of the work, which I have made in this 
letter. 

Assuring you that I am entirely sensible of and 
deeply grateful for the fine spirit of fairness evi- 
denced by those members of your organization, who. 
I am informed by the article in The New York Journal 
of Commerce, protested against the inclusion of the 
uncomplimentary reference to the Bureau of War 
Risk Insurance in the resolution, and that the pur- 
pose of this letter is simply an effort to establish a 
complete, rather than a partial, understanding of the 
facts. — ee 
Transactions of the Actuarial Society of 

America 

The latest issue of the “Transactions of the 
Actuarial Society of America,” being Volume 
XX, Part 2, No. 62, has been issued by the 
society. It covers the meeting of October 23 
and 24, 1919, and embraces over 250 pages, 
selling at $1.50 per copy. Among the subjects 
treated are: “Numerical Rating,” by Dr. Oscar 
H. Rogers and Arthur Hunter, with discussions 
by various members; discussions of “Heart 
Murmurs—Their Influence on Mortality,” 
“Treatment of Overweights,” “The Effect of 
National Prohibition on Selection”: a paper on 
“Premiums for Non-Participating Life Insur- 
ances,” by E. E. Cammack; “Comparison of 
Mortality Tables,” by H. T. B. Rice; and “Cen- 
tral Difference Interpolation-Formule,” by 
S. A. Joffe. There is a department entitled 
“Actuarial Notes,’ by M. Albert Linton; one 
entitled “Legal Notes,” by Wendell M. Strong; 
a discussion of the “American Men Mortality 
Table,” by various members, and a discussion 
of gain and loss on annuity business. Orders 
for the “Transactions” may be placed through 
The Spectator Company. 


Life Company Litigates Taxation 

Findings overruling the demurrer of the State 
in the case of the Northwestern Mutual Life 
Insurance Company against the State were 
filed in the Circuit Court by Judge Stevens last 
week. The case will now be tried on its merits. 
The company sued for the recovery of $23,623 
paid to the State as income taxes, alleging that 
this amount was assessed on $3,000,000 interest 
on outstanding policies during the year 1918, of 
which $787,455 was unpaid and consequently 
not an asset of the company. The findings of 
Judge Stevens declared: 

“Tncome to be subject to taxation must be 
something convertible into money. Interest not 
paid in money, and which is simply added to 
the principal, is not convertible until the time 
arrives when it is either paid in cash or de- 
ducted from the amount due on the policy at 
maturity.” 
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RECENT GROUP INSURANCE 


/Etna Life Signs Contract on University of 
Chicago Employees 

The group department of the Atna Life has 
written a policy covering 600 employees of the 
University of Chicago, including all members 
of the faculty. 

The Oneida Community, makers of silver- 
ware and other products, has taken group in- 
surance for its 3500 members with the A*tna 
Life. The Wamsutta Mills of New Bedford, 
Mass., have taken out policies for over 3000 
employees. The Southern Pipe Line, the 
South West Pennsylvania, the Eureka and 
the Cumberland pipe lines of Oil City, Pa. 
have insured all employees, the total being 
for more than $1,000,000. 

The Stover Manufacturing and Engine 
Company of Freeport, Ill., has insured 900 
employees, the Warren Steam Pipe Company 
of Warren, Mass., the Webber Show Case 
Company of Los Angeles, Cal., the Redwood 
Manufacturing Company of San Francisco, 
the Outing Shoe Company of Boston, Mass., 
and other large companies. 

The AZtna Life has also written a group con- 
tract with the Bay State Cotton Corporation, 
owner of factories at Lowell and Newbury- 
port, Mass., at Leroy, N. Y., and at Lisbon, 
Me. The Hartford Electric Light Company, 
one of the largest lighting and power com- 
panies in New England, has insured 497 em- 
ployees with the A*tna for an average of about 
$1500 each, while the Avon plant of the En- 
sign-Bickford Company, another Connecticut 
concern, has taken out Etna policies. 


Justifying Group Insurance 


A recent talk by E. E. Rice of Boston before 
the National Association of Cotton Manufac- 
turers meeting there, was a plea for group in- 
surance. Mr. Rice justified group insurance as 
a method of recognizing service and showed 
that an employee who sticks by his firm ac- 
tually performs a separate service in so doing 
by saving the employer the cost of educating 
a new man. Furthermore, an employee who 
sticks, doubtlessly gains in efficiency for a con- 
siderable period and this also, Mr. Rice urged, 
should be recognized. These services cannot 
be recognized by salary increases and, there- 
fore, should be rewarded in some other way. 
If employees are made to see that the insur- 
ance is compensation for service and not a 
trick to hold them, it will be a success. 


Old Line Bankers Life, Lincoln 


On page ten of THe Spectator for March 4 
appeared an article correcting certain figures 
of the Old Line Bankers Life Insurance Com- 
pany of Nebraska in the Compendium of Offi- 
cial Life Reports. It is to be regretted that 
in this article the ratio of death claims to mean 
insurance in force was erroneously stated by 
the printers at 91 per cent, whereas the correct 
figures are .oI, the ratio of the company’s 
death claims to mean insurance being less than 
one per cent. 
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FINANCIAL STANDING AND BUSINESS IN 1919 OF LIFE INSURANCE COMPANIES OF THE 
UNITED STATES 


The following tabulation shows the aggregate of life insurance business transacted in the United States for 1919, and the financial condition of the companies 


as of January 1, 1920. 


and are issued in advance of any State department report: 


NAME AND LOCATION OF COMPANY 


Pee Mi Ce a eae a 
Bay City, Mi 

Bankers, Chicago, Ill.....24.00+.000 
Central, Indianapolis, 
Mome;, Topeka, Kan... ses. ascsscene 


/Etna, 
Agricultural, 
American 
American 
American 


American 
American 
American 


Be On eC re 
Rake Des DOE TOs soo 65:5-005: nae ers 
Mutual, Lake Charles, La............ 


National, Galveston, Tex............. 
National Assurance, St Mo... 


American 


American Louis, 


Amicable Tate, Wate, TOK s..:0.60.560:060005 640204 
Atlantic Lite; Richinond, Vass. 3:0 sis oo. sc sc0e0e8 
PROURS TATe, DAMA, MOMIG os o:6 05.5 0:5:0.0\0-6160.0. bie vies 
Baltimore Life, Baltimore, Md................-. 
Bankers Lite, Des Moines, Ta........ 22.0 <:s060:00000 


3ankers of Nebraska, Lincoln, Neb............. 
Bankers Reserve, Omaha. Neb................. 
Bank SAVINGS, POSER, Ran 3 oiccic cc csccew sess 
Beneficial, Salt Lake City. Utah.............. 
Berkshire Life, Pittsfield, Mass...............+ 


Roston Mutual, Boston. Mass............+..-- 
California State Life, Sacramento, Cal......... 
—_— Life, Denver, Col 
Carolina. Life, Columbia, S. C 
Cedar Rapids, Cedar Rapids) Ta. 6c acc awe o0 050s 


Central Life Assurance of U. S., Des Moines, Ia. 
Central Life Ins: Co., Ottawa, Tl... ccc cccccccs 
Central Life Ins. Co., Fort Scott. Kan.......... 
Central States Life, Crawfordsville, Ind........ 
Central States Life, SE. LOWS, BOs cain oss 00. 


Century Life, Indianapolis, Ind................ 
Cleveland Life, Cleveland, Ohio...............-. 
Clover Leaf Life, Detroit, Mich................ 


Colonial Lite, Jersey ‘City, No F ...6:056:5:0-8:0 50:00:66 
Columbia Life, Cincinnati, Ohio.............. 


Columbia Life, Fremont, Neb.................. 
Columbian National, Boston, 
Columbus Mutual, Columbus, 
Commonwealth Life, Louisville, Ky............ 
Commonwealth Life, Omaha, Neb 


Hartford, Conn.......... 
Connecticut Mutual, Hartford, Conn.......... 
Conservative Life, South Bend, Ind............ 
Conservative Life, Wheeling, W. Va............ 
Continental Assurance, Chicago, Ill............. 


Connecticut General, 


Continental Life of Delaware, Wilmington, 
Continental Life, Kansas City, Mo.t............ 
Cotton States, Memphis, : (Oe 
Dakota Life, Watertown, S. D 


Total Admitted 
s End of 


Asset 
Year 


163,097,712 


351,830 
1,658,436 
6,801,750 

511,105 


712,469 
2,690,087 
185,902 
7,325,499 
761,756 


16,022,227 
9,206,315 
1,327,381 
2,901,204 

27,178,636 


4,053,833 
3,513,562 
3,390,686 

258,704 
1,004,396 


7,982,899 
2,870,126 
783,288 
291,905 
2,754,243 


317,958 
2,949,883 
507,604 
4,474,918 
1,738,922 


138,089 
16,860,159 
1,754,070 
2,511,258 
1,695,964 


27,596,769 
85,849,770 
349,400 
1,178,307 
669,667 


3,346,170 
3,566,304 

449.864 
1,957,395 


Detroit Tite, Detroit, Machen: o.c.0ccs ens ceeee 1,327,182 
Des Moines Life and Annuity, Des Moines, Ia. T70.016 
Duchnin tate, Mateion, Ne iis ocs08 ccs eee crs 204,245 
Elgin Life, Elgin, MBN ets Sotho: Sua wlan bwidvarieratnevedery 243,531 
Elkhorn L. and A., Norfolk, Neb............... 332,034 
Equitable of Iowa, "Des Moines, IRS.cksanewosnes 28,649,067 
Equitable Life of U. S., New York............ i 599,423,919 
Equitable Life, Washington. D. C.............. 1.101.303 
Fureka Life, Baltimore. Md.................. 837,341 


Farmers and Bankers, Wichita, 


Farmers and Traders, Syracuse, N. Y.......... 
Parmets: Tate: Denver. SSOls i.s65.0)066.0:000.5-0 0 esa as 
Farmers National, Chicago, [ll...........0022s00. 
Federal Lite, (hieago, TY. 6 oii oon cws cess aes 
Federal Union, Cincinnati, Ohio.............. 
Fidelity Mutual, Philadelphia, Pa............. 


First National-Northwestern, Pierre, S. D..... 
Fort Worth Life, Fort Worth, 
Franklin Life, Springfield, Ill................ 
Gary National, Gary, Ind 


Gate City, Greensboro, NRE oss ar cra wnrdinrarwesayarezs 


Gem City Life, Dayton; Qhio. «¢.5.0.6 000055 
George Washington Life, Charleston, W. Va. 

Girard Life, Philadelphia, 2 a eee 
Grange Life Assurance, Lansing, Mich........ 
Great American, Hutchinson, Kan............ 


Northern, Grand Forks. N. D............ 
Northern, Wausau, WiS.....02:..0 0000000: 
Los Angeles, Cal........ 
ee 
SS SEs eae 


Great 
Great 
Great 
Great 
Great 


Republic Life, 
Southern Life, Birmingham, 
Southern Life, Dallas, 


MEK ia sdciwaicw eee 


2,067,293 
529,530 


4.576.986 
900,173 
4.641.049 
573.855 
39,199,500 


129,832 


297.404 
1,986,57 
_1,953.107 
782.118 
79,081 


478,394 
1,216,152 
1,283,141 
934.408 
8,995,940 


. Canienes 
nassign 
End of Teer si 


Surplus 
and 


19,805,750 
230,925 
210,896 
360,332 

197 


149,116 
253,297 
41,335 
1,193,011 
259,287 


919,801 


4,615,881 


230,112 
664,188 
266,890 
106,495 
164,721 


756,060 
449,100 

74,308 
110,929 
320,379 


242,506 
285,874 
241,788 
359,130 
242,765 


8,305 
1,427,194 
368,522 
527,006 
129,490 


2,411,096 
5,311,643 
118,947 
319,712 
253,992 


,328,728 
650,992 
263,351 
442,878 
144,010 


658,086 
26,946 
104.541 
26,807 
2,387,898 


= 


512,588 
468,095 
450,388 
225,565 


,878,844 


e*) 


329,282 

291,475 

.298,100 
255,814 

76,773 


109,307 


-_ 


181,366 
212,350 
582,229 
260,883 
786,506 





Premiums Re- 
ceived in Year 


23,571,406 
222,987 
541,231 

1,679,534 
197,716 


323,281 
881,244 
108,807 


3,594,422 
317,654 


505,766 
1,994,462 
173,088 
1,363,323 
11,025,065 


2,616,621 
2,076,639 
347,151 
790.135 
3,581,959 


1,156,855 
935,854 
1,104,107 
1,026,196 
300,200 


2,753,539 
884,492 
251,305 

84,469 

1,291,324 


110,452 
766,575 
34,847 
1,798,038 
365,521 


53,232 
3,327,646 
654,447 
1,012,960 
968,207 


6,602,656" 


10,174,694 
178,496 
473,641 
299,252 


831,001 
197,728 
200,922 
549,543 
572,297 


286,009 
646,437 
33,222 
114,407 
6,633,646 


81,495,879 
653,298 
523,728 
915,596 
180,555 


175,373 
381,605 
1,918,196 
344,859 
6,505,459 


382,457 
388,675 
2,593,024 
76,387 
302,032 


96,573 
452,515 
421,700 
243,360 
140,011 


150,106 
314,040 
381,750 
258,882 

2,373,651 
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Income 


in Year 


Total 


30,566,460 
330,651 
692,142 

2,084,553 
284,103 


374,808 
1,028,665 
117,852 


4,090,259 
357,045 


732,459 
2,319,576 
233,346 
1,572,715 
12,992,596 


3,404,362 
2,537,910 
421,772 
964,876 
4,907,979 


1,354,595 
1,244,357 
1,346,626 
1,040,828 

345,538 


3,203,138 
1,051,195 
289,111 
120,925 
1,443,878 


126,784 
940,308 
272,046 
2,024,097 
482,009 


59,634 


Z 066, 968 


7,965,664 
14,520,694 
244,542 
533,949 
346,675 


1,018,321 
3,043,461 
279,613 
675,552 
648,171 


348,590 
655,126 
58,877 
132,102 
8,159,164 


113,644,658 
734,551 
555,953 

,051,396 
204,768 


I 


616,316 
666,405 
1,311,942 
417,946 
8,706,270 


487,890 
492,245 
3,132,589 
79,894 
307,226 


115,361 
614,427 
514,598 
288,890 
162,490 


175,672 
379,269 
471,266 
322,195 
3,228,672 
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16,229,340 23,012,596 
44,380 266,831 
237,195 615,711 
718,528 1,506,944 
69,427 248,311 
94,029 272,574 
228,992 607,053 
25,606 78,908 
944,900 2,732,659 
62,400 251,109 
168,515 406,175 
572,680 1,354,720 
18,093 216,060 
480,965 1,062,720 
6,469,738 9,523,952 
1,083,514 1,759,775 
673,189 1,573,751 
87,103 247,226 
335,538 585,800 
2,639,874 3,614,367 
424,662 899,655 
317,433 641,661 
439,196 980,463 
391,404 993,656 
56,539 182,970 
937,011 2,165,049 
201,976 525,963 
49,351 188,097 
12,958 69,441 
463,535 1,180,058 
19,080 109,058 
293,611 632,478 
9,964 34,893 
607,977 1,446,359 
134,891 261,421 
16,657 36,918 
1,326,532 2,651,752 
165,314 444,655 
339,824 846,150 
205,450 663,319 
4,846,060 
11,096,461 
4 178,111 
1 28,877 371,791 
49 064 220,368 
246,686 595,152 
69,141 186,058 
33,328 204,764 
182,965 417,207 
118,094 386,220 
12,816 310,760 
247 091 597,076 
21,27 39,624 
48, 18 97,927 
2,606,324 4,825,989 
73,990,176 95,215,768 
144,138 481,065 
124,310 385,005 
214,608 627,396 
27,555 105 061 
230,159 443,669 
69,350 329.582 
539.827 1,065,503 
127,307 353,232 
4 002626 5,759,395 
184,598 380,002 
109,061 261,135 
1,041,091 2,062,359 
3,103 91,397 
118,581 273,445 
20,733 70,176 
165,287 364,111 
140,292 314,214 
22,434 142,930 
23,207 159,145 
35,838 98,549 
134,620 243,168 
124,896 318,125 
84,735 205,807 
794,817 1,925,450 


siness 
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Pai 
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3,760,500 
8,165,308 
1,095,500 
616,903,237 
b32,959,544 
4,943,406 


1,593,482 
18,043,317 
6,307,283 
11,207,426 
74,319,553 


16,399,786 
19,157,854 
3,907,460 
6,108,467 
18,459,285 


5,940,739 
8,411,352 
13,559,903 
9,735,603 
2,868,653 


28,219,031 
9,214,190 
2,256,198 

982,517 

16,737,107 


2,474,663 
6,574,850 
2,743,20u 
c686,716 
b14,506,310 
2,404,041 


487,158 
31,811,358 
7,168,819 
12,585,406 
11,287,176 


85.901,231 
63,747,041 
3,499,840 
6,671,207 
5,984,584 


a 140, 925 


946,713 
58,330,869 


609,946,205 
7,105,438 
5,196,105 
9,587,756 
3,123,000 


1,456,276 
6,069,100 
14,130,018 
6,008,421 
34, 395 5,405 


995,721 
3,542,776 
3,470,852 
2,787,215 
2,800,022 


in 


End of 


Force 


Whole Amount 
Year 


ov 


c40,670,875 
b60,941,972 
10,440,380 


27,145,808 
30,329,945 
38,314,791 
10,036,306 
10,010,022 


1,614,275 
114,987,312 
18,050,708 
36,042,869 
29,647,502 


265,643,470 
331,280,555 
7,432,653 


7 167, 065 
3, 346, ,987 
206,555 3404 


2,270,903,931 
18,268,025 
13,274,016 
28,137,763 
6,898,048 





12,470,897 
12,672,288 
92 1109, 284 
387,514 

i 967,286 


3,249,516 
12:791:731 
7,806,177 
1.139.772 


4,927,548 
11,024,908 
10,990,608 

7,401,369 
85,126,967 


The figures are compiled from the sworn reports of the regular life insurance companies, made to the various insurance departments, 


in Amount 
Force in Year 


Gain 
in 


11,063,488 
b15,469,567 
3,122,244 


462,788 
14,811,755 
6,079,153 
6,027,202 
47,673,519 


12,890,946 
15,180,457 
3,032,862 
3,708,703 
13,791,194 


381,353 
py 4438 
78,857 
O81" "148 
2,309,403 


20,909,569 
6,572,507 
1,812,940 

815,387 

11,250,115 


ee per 


390,335 
22,561,722 
6349,271 
7,020,837 
7,800,797 


89,789,649 


5,551,786 
11,252,982 
1,874,188 
4,207,782 
3,361,189 


6,422,483 
1,313,765 
101,562 
535,068 


46,935,313 


360,136,694 
3,692,431 
3,048,490 
4,775,485 
2,386,798 


619,175 
4,964,675 
10,155,721 
2,544,910 
23,796,806 


2,609,176 
2°0447805 
21,523,036 
1,481,260 
249,856 


673,430 
:923,421 
»732,865 
.031.632 
,004,022 


bo no do 


1,189,121 
1,038,058 
1,894,580 
1,660,125 
9,320,423 
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May 6, 1920 
FINANCIAL STANDING AND 
NAME AND LOCATION OF COMPANY 3 
-,) 
sua 
~~ HY 
can 
Great State. Wieliita, Natt: . 3 iccesci ess cece 120,593 
Guaranty Life, Davenport, Fa....:.....6.cc.ce 1,120,019 
Guardian Life, New York. Ni. Yo... cccuse ck 58,215,529 
Guardian Life, Madison, Wis........-....eece. 984,608 
Gulf Coast Life, Gulfport, Miss..............4. 362,744 
Home Life and Accident, Fordyce, Ark........ 1,490,513 
Home Life of New York, New York............ 37,780,735 
Home Life, Philadelphia, Deas hres Swesees 1,600,264 
Idaho State Life, Boise, Idaho... ..........e0 1,305,244 
snow Eme, Chiedgo. Ul... ccc voi. ccccccventews 16,217,494 
Independent Life, Nashville, Tenn............ 591,921 
Indiana National Life, Indianapolis, i) ere 1,912,866 
‘ndianapolis Life, Indianapolis, Wl odes as 1,719,388 
'nter-Mountain Life, Salt Lake City, Utah...... 838,675 
Inter-Southern Life, Louisville, Ky............ 5,494,298 
International Life, St. Lowis. Mo........c0ess 13,239,944 
International L. and Ea, Moline, BW cscs iveceews 199,012 
Interstate L. and Bus Chattanooga, WeMils cole sees 293,662 
lows. me, Waterliog. Vateis a2 lock connec ee wa 453,401 
Jefferson Standard, Greensboro, N. C.......... 11,442,918 
Jobn Haneock, Boston, Maas. » «0.0665 cen ccess 186,563,667 
Kansas City Life, Kansas City, Mo............ 13,749,150 
Kansas Life, Topeka, Kan..............-s.00. 932,935 
Karghta Eife, Pittshurel, Pais... sce cccscccses 298,606 
La Fayette Life, La Fayette, Ind. ......06 000. 1,827,362 
Lamar Eite, Jackson; Mis6:. 2.6 0c 3. cee tenes. 1,093,084 
Liberty Efe, Des Momes, Fa: es. oc ci ccc ccnenes 219,898 
Eaperty Lite. Lincoln, NED... «osc .cscs cs cece. 147,635 
Eabenty Este, Topeka. Wats .«<sccc ccc cone cece 137,198 
Life and Casualty, Nashville, Tenn............ 996,159 
Life Insurance Co. of Virginia, Richmond, Va.. 20,700,134 
Lincoln National, Fort Wayne, Ind............ 8,056,747 
Louisiana State, Shreveport, La... .....66..s000 609,284 
Manhattan Este, New York, N. Y¥...<. 200.60. 19,253,781 
Manhattan Mutual, Manhattan, Kan............ 38,810 
Massachusetts Mutual, Springfield, Mass........ 118,666, ah 
Marquette Life, Springfield, |} ) Reena gs 2 
Maryland Assurance, Baltimore, Md............ 
Maryland Life, Baltimore, Md................ 3, 990,084 
Merchants Life, Des Momes, Fa...... 0006000006 3,572,588 
Methodist Ministers, Boston, Mass...........- 241,791 
Metrapolitan Esfe, New Yorks... .340..-500002008 864,821,825 
Michigan Mutual, Detroit, Mich................ 14,276,061 
Mid-Continent, Oklahoma City, Okla............ 533,100 
Midland Ins. Co., St. Paul, Minn.............2. 712,706 
Midland. Este, Kansas City 2.205. 2.60 cd ccc 1,466,513 
Midland Mutual, Caesen, Ohigs. cc. toes. es 3,878,748 
Midwest Life, Lincoln, icles ce ones 1,386,715 
Minnesota Mutual, St. Paul, Minn............ 6,988,180 
Mississippi Life, Indianola, Miss. ..........0... 215,903 
Missouri State Life, St.. Louis, Mo.......25..: 23,096,073 
Montana Life, Helena, Moant.........cccescess 2,745,852 
Mottis Plan, New York: Ni Vises cccet coke ccnes : 220 ),940 
Matual Benefit, Newark, N. J.....5.0.00<es00cese. 251,65 2.869 
Mutual of Baltimore, Baltimore, Md........... 2,251,413 
Mutual Este of New Yorks... 2.252 sc ccc cee 662,390,275 
Mutual Frust, Chicago, BM... 2. ... cccscccese $,636,003 
National American, Burlington, ] reer re 482,962 
National Fidelity, Sioux City, Ta.........0.0.: __ 725,842 
National Life, Montpelier, Vt............--+0:- 73,057,996 
National Life of Southwest, Albuquerque, N. M. 292,910 
National - ee A. Nashville, Penna... 0c. P 415,089 
National o ies Chicago, 1 | ape pertetierc ye Ti Aeeaee 
New nal nd. ‘Mutual, Boston, Mass. .....0:-«s; 96,722,984 
New World Life, Spokane, Witslie os oseosan: 3,247,793 
New York Elfe, New York... <<... 2.cccccccsces 961,022,120 
Niagara Life, Buffalo, N. Y.........csecesses 1,865,075 
North American, Chicago, Ill............-- cee 5,128,155 
North American L. and C., Minneapolis, Minn.. 204,895 
North American, Omaha, Neb......-.....--... 1,027,340 
Northern Assurance, Detroit, Mich............ 2,022,358 
Northern Life, Seattle, Wash..........-+-+-s+0. 2,130,818 
Northern States, Hammond, Ind..........---- 959,406 
Northwestern Mutual, Milwaukee, Wis........ 140,861,776 


Northwestern National, Minneapolis, Minn.... 


Occidental, Albuquerque, N, M.......--+-++++:- 1,246,537 
Occidental Life, Los Angeles, Cal............-. 2,449,942 
Ohio National, Cincinnati, Ohio............--.. 1,942,914 
Ohio State, Columbus, Ohio...........-++-+-es:- 2 til 35 
Old Colony, ‘Chrcago, Th... << cc ccc cscswc ese ,537,050 
Old Line Life, Milwaukee, Wis...........----- 2,341,455 
Omaha Life, Omalia, Neb... ......605600- cess 485,055 
Oregon Life, Portland, Ore. .....sscescsvececs 2,093,644 
Our Home Life, Washington, D. C............ 324,871 
Pacific Mutual, Los Angeles, Cal..........+.+.- 50,641,694 


BUSIN 


Unassigned) 





Surplus (Assigned 


188,359 


359,627 
937,894 
269,784 
221,292 

2,270,256 


288,258 
224, 578 
101,350 
174.618 
823,613 


986,103 
139,171 
202,127 
103,893 
1,292,017 


11,170,130 
474,782 
644,464 
235,278 
149,744 


140,615 
130,546 
376,498 


2,483,433 
1,078,704 
280,003 
673,881 
29,417 


7,083,619 
256,641 
796 > ,o2 af 

4 39.293 3 

479,644 


18,752 
36,771,400 


1,080,264 
169,610 
198,220 


149,012 
442,945 
179,650 
750,602 
108,659 


2,991,734 
580,348 
175,486 

13,990,082 
455,820 


88,005,322 
469,696 
3,452 
214,124 
9,542,809 


181,932 
1,997,230 
1,271,239 
7,463,423 
1,551,644 


164,101,708 
187,903 
872,816 
744,648 

17,080 


179, 983 
289, 940 
2,224,439 


875,093 
211,963 
305.257 
139,109 
5,827,999 





,-ESS IN 1919 OF 








362,228 


1,364,119 


3,414,125 
91,034 
119,055 
111,947 
8,895,207 


418, 197 


346,118 
29,855 
36,079 

209,582 

837,156 


5,741,146 
3,037,192 
187,429 
728,024 
21,663 


18,821, 194 
175,442 
79,106 
529/041 
1,505,414 
72,044 
182,489,933 
2,067,047 


248,147 
200,587 


611,322 
1,126,838 
383,398 
1,967,776 
544,189 


77,917,267 
1,164,214 
201,475 
344,862 
9,521,340 


118,815 
8,696,260 
3,499,696 

15,399,274 


777,803 





640,679 
774,230 
269.145 
64,693,729 
3,098,252 


370,494 
862,307 
664,111 
687,816 
521,041 


9,344, 965 
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164. 366 


340,382 
7,920,756 
991,559 
743,660 
4,098,793 


306,122 
557,947 
671,271 
434,339 
1,800,662 


4,418,981 
100,788 
155,752 
134,708 

4,535,043 


50,817,410 
6,615,571 
326,638 
163,477 
531,120 


409,331 
350,055 

88,639 
212,244 
900,982 


6,822,785 





2 1819, 328 


3,268 





108,308 
225,241,901 
48,552 
279,453 
254,149 


755,956 
1,324,004 





8,736,567 
1,368,762 
105,602 
51,890,795 
963,092 


111,771,648 
1,988,828 
230,532 
503,226 
13,197,026 


221,317 
8.869,006 
4,400,411 

20,065,043 

979,554 


5: 171,715,420 


354,104 
1,696,740 
28,992 
$42,268 


779,030 
924,064 
319.635 
87,288,123 


3,594,513 


450,042 
1,022,844 
759,795 
780,100 
648,886 


803,552 
343,000 
754,022 
156.303 
12,043,519 
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108,514 
6,649,678 
76,597 
14,553 
60,200 
4,388,381 
419,105 
187,208 
1,782,992 
68,098 
186,623 
141,874 


1,180, 832 


20,163,159 
ay 804, 272 2 





24, 705 


1,831,338 
790,035 
50,582 
1,995,785 


11,027,517 
69,567 
10,510 

444,567 
609,547 


73,581,760 
1,321,139 
35,150 
61,776 


185,012 
327,582 

94,841 
800,035 
175,509 





1, 868, ,609 
9,317, 190 
268,820 


116,174,622 
242,009 
388.862 

3,296 
120,219 


48,840,418 
963,521 


136,927 
256,23 

122,192 
141,626 
183,574 





108,690 
16,755 
148,015 
29,116 
4,106,063 
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112,407 2,047,340 
263,320 3,653,975 
9,034,458 37,467,654 
208,823 3,727,591 
109,949 2,465,805 
225,732 2,758,133 
6,135,133 40,009,307 
877,791 8,188,112 
474,541 8,089,972 
3,039,351 29,579,091 
296,774 3,719,038 
400,516 3,117,200 
380,292 5,791,862 
289,004 3,897,511 
1,256,563 13, 764, 518 
3,061,771 36,541,912 
80,962 1,803,412 
119,641 3,620,384 
85,084 1,256,448 
2,818,812 48,891,914 
20 162,234,504 
33,517 1347109. 412.047 
4,106,816 61,793,391 
223,443 41487950 
147,026 5,072,110 
311,982 2,929,411 
232,997 5,012,318 
125,932 1,982,935 
39, 283 1,072,000 
201,142 1,049,000 
767,068 34,745,911 
997 gre €19,357,496 
4,227,855 405999 439 
2,118,386 44,241,620 
158,900 3,061,750 
2,853,083 7,883,853 
18,999 804,500 


15, 853, 929 132,080,788 

98 1,092,795 
3 802,586 
3,058, 





633,780 








1,198,015 14 ‘399770 
62,922 150,250 

>9 c910,091,088 ¢2,7¢ 

133,622,689 508,590,405 b2.575 
2,131,595 15,985,138 
217,541 5,208,399 
189.036 2,128,529 
$46,932 6,693,997 
733,357 8,244,206 
231,428 3,566,834 

1,603,311 21,545.57 

492,192 5,952,375 
5,431,449 64,475,147 
867,296 12,240,080 





93,325 4,093,606 
33,192,080 186,201,060 
608,341 7,844,647 
54,423 

7 3,92 
y 1,8 52,088 
190, "601 3,128,925 
10,953,203 50,224,637 
126,183 2,338,775 
7,596,872 36,318,425 
3,072,336 23,076,895 
13,017,318 88,944,133 
654,652 8,562,701 
143,517,406 548,485,078 
310,786 1,732,264 
955,525 14,430,464 
34,815 256,000 
277,255 2,495,563 


473,550 7,881,896 


565,469 4,637,434 
214,401 2,316,199 
62,929.741 302,712,080 
2,255,515 41,450,843 
310,247 4,584,372 


711,705 
486,571 
437.914 
536,154 


10. 938,7 798 


427,636 

163,130 3949.! 500 
351,280 6,448,016 
118,025 1,381,633 


7,648,292 71,177,949 


COMPANIES.—Continued 


Amount in 





Whole 


2,047,340 
12,821,331 
200,179,021 
11,663,690 
5,320,125 


8,765,315 
185,755,819 
24,854,999 
20,226,772 
107,042,084 


2,967,912 
4,138,496 
4,141,702 
118,846,234 


c640,732,021 
592,074,566 
182,515,645 
8,269,796 
4,684,210 
12,470,448 


13,107, 000 
1,808 ,0S 30 
1,072 *000 
1,049,000 

29,294,060 


“10th 7 





601,068,160 
5 "045, 794A 
4,686,080 

16,160,737 
66,109,221 


1? 896 ,638 





2,089,171,357 
51,230,010 
7,326,497 
11,084,319 
267,801,560 


$ ,153,093 
“601. 409 
521, 007 


47,694, 005 ) 
790,027 
13,359,613 


23,907,475 
18,706,715 
9,686,073 
1,916,235,082 


97,979,740 






13,244,791 
28, 116, 294 


Life Insurarice 


n Amount 
ein Year 







2,047,340 
2,547,365 
20,910,552 
3,133,091 
2,090,673 


1,178,818 
26,045,527 
4,019,739 
4,950,715 
16,998,099 


1,187,419 
1,484,065 
4,565,678 
2,464,571 
8,639,139 


4,982,181 
1,585,412 
1,75 
1,000,682 
37,201,340 
129,139,912 
b42,549,426 
39,015,978 
2,379,562 
1,740,607 
1,867,412 


4,096,490 
e1,808,590 
1,072,000 
1,049,000 
13,192,890 


c16,633,446 
610,698,042 
32,483,281 
2,578,685 
3,248,884 
747,000 


109,623,751 
704,463 
3,616,137 
1,768,353 
11,021,020 


36,280 
¢681,351,109 
b232,789,509 

11,143,828 
4,759,200 
1,449,116 








,345, 631 
145, 662. 448 
4,835,688 


227 289,404 
14,090,469 
1,295,521 
2,081,031 
34,377,183 


1,690,195 
13,100,862 
13,040,573 
71,568,886 

6,019,878 


353,237,517 
748,353 
9,471,319 
173,000 
1,486,176 


6,292,093 
3,176,910 
5,384,882 
235,298,536 


29,799,892 


2,198,606 
7,111 1038 





57,149,267 





Life Insurance 


FINANCIAL STANDIN 


NAME AND LOCATION OF COMPANY 


New Orleans, 
Philadelphia, 

Chicago, Ill.. 
Ind. 


Pan-American, 
Penn Mutual, 
Peoples Life, 
Peoples Life, Frankfort, 
Peoria Life, Peoria, II] 


Philadelphia Life, Philadelphia, 

Phenix Mutual, Hartford, Conn 
Postal Life, New York. N. Y 
Prairie Life, Omaha, Neb 
Presbyterian Ministers, Philadelphia, Pa 


Protective =", Birmingham, 
Provident Ins. Co., Bismarck, N. 
Provident Life and Accident, Chattanooga, 
Provident Life and Trust, Philadelphia, 
Provident Life, Des Moines, Ia 


Ala 
D 


Tenn. 
Paks vac 


Providers Life Assurance, Chicago, 
Newark, N. 

Public Savings, Indianapolis, 
Puritan Life, Providence, R 


Register Life, Davenport, 


Prudential, 


Reliance Life, Pittsburgh, 
Reserve Loan Life, Indianapolis, 
Rockford Life, Rockford, | 
Royal Union, Des Moines, 

st. Joseph Life, St. Joseph, Mo 


St. Louis Mutual, St. Louis, 
San Jacinto, Beaumont, Tex 
Scranton Life, Scranton, Pa 
Security Mutual, Lincoln, 


Security Life of America, bees 


Mo.. 


Security Mutual, Binghamton, N. 
Shenandoah Life, Roanoke, 
Southeastern Life, Greenville, ; 
Southern Life and Trust, Greensboro, 


Southern States Life, Atlanta, Ga 


Southern Union, Waco, Tex 
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INSURING YOUR INSURANCE* 


Should Payment of Monthly Income to Beneficiaries Be Entrusted to a Trust 
Company? 


LIFE INSURANCE 


AFFORDS 


BETTER GUARANTEES 


If Guaranteed by an Insurance Company, Monthly Income Cannot Be Commuted, Hypothecated, 
Assigned, Encumbered, Drawn in Advance Nor Lost 


By WILLIAM T. NAsH 

Below is reproduced copy of a letter re- 
cently addressed to the editor of THE 
SPECTATOR on. the subject of Monthly In- 
come Insurance. The question touched upon 
in this correspondent’s letter should be of 
vital interest to every man whose purpose it 
is to leave his family an income instead of a 
lump sum of money, which might be un- 
wisely invested and lost. 

For obvious reasons the name of the 
writer of the following letter, who is a promi- 
nent citizen of a Southern state, is withheld. 


[To the Editor of THe Spectator. | 


As a subscriber to THE Spectator, I am taking 
the liberty of asking one or two questions on life 
insurance that are not quite clear to me. 

I now carry $40,000 life insurance, which I ex- 
Part of this 
insurance is payable in a lump sum, and part in 
monthly income. Both of these plans have some 
In the first place, the average woman 


pect to increase within a¥short time. 


objections. 
is not competent to take care of a lot of insurance 
payable in a lump sum, and in the second place, 
the companies do not allow enough interest on 
funds left with them to be paid in monthly instal- 
ments. 

In talking this matter over with the president of 
a large trust company, he remarked that he saw no 
reason why a trust company could not be made 
executor, hold the funds in trusf and thereby pay 
the estate more out of the funds. He suggested that 
his trust company be named executor as stated above 
on the following terms: The trust company’s com- 
pensation to be two and one-half per- cent in the 
principal sum and thereafter five per cent on the 
income, the funds to be invested in first mortgages 
on real estate on a basis of one-half the value of 
the property, the loans to be made at six per cent 
interest, and after the payment of all taxes to net 
the trust fund 4.95 to 5 per cent. 

This looks mighty good, as the insurance com- 
panies pay only three and one-half per cent on 
funds left with them. 

I contemplate having my $40,000 insurance made 
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payable to my wife and three children in monthly 
payments of $50 each. How many years will this 
fund pay each beneficiary $50 per month, and how 
much money will my estate receive at the end of 
the trust period? What do you think of such a 


proposition as compared with monthly income 


policies > 
PERPLEXED PoLicyHOLDER. 
A comprehensive answer to the questions 
brought out in the foregoing letter will be 
helpful to those who may be either unin- 
formed or misinformed as to the difference 
between a definite, continuous, guaranteed 
monthly income from life insurance and an 
income from miscellaneous investments held 
in trust by a trust company, and which, owing 
to the nature of such trust, could not be 
guaranteed and therefore would be indefinite 
both as to amount and. time of payment. © 


Trust CoMPpaANy ActTs As AGENT 


In the first place, it should be made clear 
that a trust company acts only as agent, and 
as such cannot contract or bind itself to pay 
a fixed sum monthly or at any other fixed 
time or times for a definite term of years; 
nor can it make any guarantee as to either 
principal or interesi. When you name in 
your will a trust company as executor, that 
trust company becomes your agent, to act 
for you and carry out the terms of your will 
after you are gone. The duties of such 
trust company would be to invest and rein- 
vest the funds of your estate, pay the debts 
of the estate, collect what is owing the estate, 
pay taxes and insurance, make repairs, bring 
and defend suits, employ attorneys, and do 
whatever else might seem to be for the best 


The 


net income from the property or investments 


interests and protection of the estate. 


of the estate, after all expenses are paid, 
would be disbursed in accordance with the 
terms of your will. For the performance of 
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these and other similar duties, a trust com- 
pany is a very necessary institution. Indeed, 
every man having property to leave should 
make a will and in that will nominate for 
executor some trust company, and not an in- 
dividual who has not the facilities and may 
not have the qualifications, and who may 
die at any moment. As trustee and agent 
for one’s estate, a trust company is by far 
the safest and best; but for the insured who 
proposes to establish a fixed monthly income 
for his dependents, to allow the proceeds of 
his life insurance to be withdrawn from the 
life insurance company and be transferred to 
a trust company for it to reinvest, would be 
to invite many uncertainties without having 
anything whatever to gain. 


Law OF AVERAGE CANNOT APPLY 
WITH A TRUST COMPANY 


The income derived from a trust com- 
pany’s investment of the funds of a single 
estate and also the safety of such funds, 
must depend upon the safety and the char- 
acter of these investments alone, since the 
security afforded by the law of average as 
it would apply to all of the trust company’s 
investments, but which cannot apply in the 
case of a single estate, is entirely lacking. 
If through some error in judgment in making 
a loan for your estate, or through any other 
cause, a loss is incurred, that loss would 
fall wholly upon your estate and your family. 
Trust companies sometimes meet with losses, 
as do life insurance companies also, but any 
loss with which a life insurance company 
might meet, would come out of the general 
surplus of the company and be so distributed 
among all of that company’s policies, that 
the loss would not be felt by any single 
policyholder or beneficiary, nor would it 
noticeably effect the general result. More- 
over, a trust company being a local institu- 
tion, it is affected by local conditions, favor- 
able and unfavorable, and quite naturally, 
its investments would fluctuate with these 
varying conditions. The business and the 
investments of a life insurance company, 
however, are spread out over such a wide terri- 
tory that the law of average applies not only 








to a company’s mottality, but to its invest- 
ments as well, making life insurance the most 
stable business in the world, and an income 
from life insurance safer than any cther. 


THE QUESTION OF INTEREST 

When comparing the rate of interest guar- 
anteed by a life insurance company and 
upon which the income is based, with the 
rate which might be reasonably expected 
on funds left with a trust company, it should 
be remembered that one is a guaranteed 
minimum rate, while the other is the ever- 
varying rate at which a trust company is able 
to loan the funds of each separate estate, and 
out of which must be deducted losses, taxes, 
trust company charges and such other expenses 
as may arise. In the case of this correspond- 
ent’s $40,000, two and one-half per cent of 
this sum, or $1000, the amount of the trust 
company’s first charge, would be lopped off 
to start with, and instead of there being 
$40,000 to invest there would remain but 
$39,000. Assuming that the trust company 
would be able to loan this $39,000 at five 
per cent and keep it working at this rate con- 
tinuously for a period of twenty or more 
years (which is only an assumption), there 
would have to come out of this five per cent, 
taxes, which in some States would be as much 
as one and one-half to two per cent of the 
principal (except on Government bonds and 
certain other tax free securities), trust com- 
pany charges of five per cent of the gross 
and whatever other expenses or 
This should make 
it plain that an income from life insurance 
based upon a guaranteed net interest earning 


interest, 
shrinkage there might be. 


of three and one-half per cent, or even 
three per cent, would be at least equal to, 
if it would not exceed, the net interest earned 
by the average trust company; and when 
there is added to the guaranteed three and 
one-half per cent or three per cent, as the 
case may be, the net interest earned above 
this rate, thereby and to that extent increas- 
ing the amount of the income, the results, 
from the standpoint of net interest earnings 
alone would at least compare favorably 
with those obtained by trust companies gen- 





Insurance Sales Letters 


Open the way to real business—create a keen 
realization of the value of adequate insurance and 
prepare the way for a personal call to close the appli- 
cation. More than 400 salesmen are using Hull’s 
sales creating letters for life, accident, partnership, 
corporation and fire business. An insurance com- 
pany official writes, ‘“‘Am well pleased with the letters. 
Shall be able to make effective use of them.” Re- 
quest particulars—ask for folder 11A. 


WILLIAM S. HULL Madison, Conn. 
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Pittsburgh, Pa. 
General Agency 


Territory unsurpassed and large enough for 
* an unlimited production. 
Contract as good as the best, with exclusive 


Financial backing on a liberal basis. 
Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 








erally. However, an income from life insur- 
ance has other advantages which are incom- 
parable to those of any other form of income 
and which out-weigh in importance any slight 
difference there might be in interest earnings. 
No careful, far-sighted man, when contem- 
plating a trust of this nature, would overlook 
the greater things involved, to quibble over 
a possible fractional difference in interest, one 
way or the other. /t is the absolute safety of 
the principal, the unerring certainty of the 
income and of the time at which it shall be 
paid, and the fact that it cannot be diverted 
from its purpose, that would concern him 
most, and these a life insurance company 
guarantees with every dollar of its resources. 


BoTH PRINCIPAL AND INTEREST 
DISBURSED 

There is another very important feature 
to monthly income insurance which, for 
obvious reasons, is lacking under any other 
It is the disbursement of 
both principal. and interest as a monthly in- 
come. 


form of income. 


Suppose, for example, that you have 
a wife and daughter for each of whom you 
desire to provide a monthly income for’ as 
long as either of them may live, and have 
no other dependents. In this case, you 
naturally would wish them to have the 
benefit of not only the interest on the principal 
you are able to leave, but also the benefit 
of the principal itself. This they would have 
in a monthly income from life insurance and 
by reason of which, their incomes would be 
very materially increased. You might not 
be able, financially, to leave from interest 
alone, an income that would be sufficient for 
their needs, but when both principal and in- 
terest are disbursed together, it might be 
easily within your reach to provide an income 
entirely ample for their requirements. It 


would require $100,000 at three and one- 
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half per cent over and above all taxes, ex- 
penses and losses, to yield an income of 
$300 per month, while a monthly income 
policy of approximately $54,000, would 
guarantee an income of $300 per month as 
a minimum, to say nothing of dividends. 
And, although it is true that in the first case, 
the principal would still remain after the 
death of your wife and daughter (provided 
it had not been depleted by losses), this being 
no part of your object, you would be an ex- 
ception and different from most men, if vou 
would be willing to deny yourself and your 








CENTRAL LIFE 


Insurance Company of- Illinois, 
Ottawa, Illinois. 


A conservative, well managed, western 
company; with close to thirty-five mil- 
lions of business. Soundly financed; 
operates in Illinois, lowa, Missouri, South 
Dakota, Minnesota, Nebraska and Mich- 
igan. Writes ‘beth participating and 
non-participating business; is a good 
dividend payer; has up-to-date policy 
forms, and has no apologies to make. 
“Look us up in the books” and write us 
for an agency proposition if interested. 


H. W. Johnson, S. B. Bradford, 
President Sec’y=Treasurer 


W. F. Weese, 
Vice=President and Agency Director 

















May 6, 1920 


THE SPECTATOR 


LIFE INSURANCE SECTION 








— - 


wa «60S 


a= Woe 0UW 


= 


Prompt Service ~ 





The demand for an outlet for excess on Life Insurance 
Policies has been met by 


‘THE REINSURANCE LIFE COMPANY 
OF AMERICA 


DES MOINES, IOWA. 


REINSURANCE ONLY 


Full Coverage 








H. B. HAWLEY, President 


F, D. HARSH, Secretary 














family from day to day while vou live, and 
have your family deny themselves after you 
are gone, simply that you might leave a 


fortune to others to whom you were in no 


manner obligated. 

In the second case, however, in which both 
principal -and interest are available for the 
use and benefit of your wife and daughter— 
your only dependents, and which would be 
payable to them monthly for their entire 
lifetime, a monthly income policy of $54,- 
G00 would attain your object more fully, 
than would almost double that amount left 
to be invested and from which your family 
would receive only the interest. _ But you 
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may say that a trust company would earn 
more than three and one-half per cent net on 
the $100,000. Granting that it would, this 
could not alter the case when life insurance 
companies also earn, year after year for a 
long term of years, considerably more than 
three and one-half per cent and pay the ex- 
cess to policyholders or their beneficiaries in 
the form of dividends. Certainly no one 
would claim that our great life insurance 
companies, with their unsurpassed facilities, 
are less able than trust companies or other 
financial institutions to invest their funds 
safely and to the best advantage. Such a 
claim would be absurd. 


INHERITANCE AND INCOME TAXES 

The proceeds of your life insurance, if 
payable to your estate, would become a part 
of the gross assets of the estate and as such 
be subject to Federal Estate or Inheritance 
Tax. Life insurance, however, up to $40,- 
000 when payable to. an individual and not 
to the estate, is entirely exempt from such 
tax, and while this is of great importance, of 
even greater importance in your case would 
be the Income Tax—the tax upon your 
family’s income. Should the proceeds of your 
life insurance become a part of your estate and 
he transferred to a trust company for that 
company to reinvest, as the policyholder above 
quoted contemplated, the net income there- 
from, above legal exemptions, would be sub- 
ject to Income Tax. The law clearly pro- 
vides, however, that an income from life in- 
surance shall be entirely free from such tax. 

Quoting from a recent communication 
from the Commissioner of Internal Revenue 
to the Mutual Benefit Life Insurance Com- 
pany, the Commissioner says: 

“You are advised that section 213 (b) 
(1) of the Revenue Act of 1918, provides 
that gross income shall not include the pro- 
ceeds of life insurance policies paid upon the 


ZI 





death of the insured, to individual benefici- 
aries or to the estate of the insured, such 


amounts being exempt from income tax.” 

The Commissioner goes on at some length 
in his letter to make it clear that this ruling 
applies to an income from life insurance, 
whether the income be for a stipulated term 
of years or for life. 


A WILL May BE BroKEN Or ITs OJEcT 
DEFEATED 

Although to some this danger may seem 
remote, there nevertheless always exists the 
possibility that a will may be contested and 
perhaps set aside. In either of these cases 
the income from the estate would be withheld 
indefinitely and the principal itself endangered. 
And since it is by virtue of a stipulation of 
your will, that a trust company becomes ex- 
ecutor, the trust so created could be no more 
binding than the will itself. Should your 
will be contested, the benefits thereunder 
would be withheld during the period of 
litigation and should it be set aside, your 
every purpose would be defeated. 

A monthly income from life insurance is 
a will that cannot be broken and it is the 
only form of income in the world that can 
be neither commuted, hypothecated, assigned, 
encumbered, drawn. upon in advance nor lost. 
These safeguards against the loss or deprecia- 
tion of the income you establish for wife and 
children, vitally essential though they are, 
may be very easily overlooked. They are 
far more important than any fractional dif- 
ference there might be in interest. ‘This in- 
come is for the support of your family after 
you are gone and when it may be their only 
reliance. Therefore, instead of splitting hairs 
or quibbling over trifles which may not even 
exist, consider the income itself and its mis- 
sion and the service to be rerdered those who 
are left alone and whose every other means 
of support have been taken away. 


LirE INSURANCE MorE THAN A 
BUSINESS 

It should be remembered also that life in- 
surance is more than a business. It is the great- 
est of all home institutions and its creed is the 
creed of every good husband and father—the 
protection of wife and children. Every depart- 
ment of life insurance is tuned and timed to the 
cry of distress, to the call of the bereaved. 
They see the bread winner borne away. They 
see his name taken from the pay-roll. They 


see the widow in tears. They see the unpaid 
bills. They see the distress. And the check 
is hurried forward. This is the picture to be 
witnessed daily at the home office of any life 








‘insurance company and it is a picture to be 
seen nowhere else. When it comes your time 
to appear 4in this picture, your widow and your 
daughter each will be placed upon the pay- 
roll and will receive the first instalment of 
the monthly income which you established 
for them; and on the first day of each month 
thereafter, through all the years to come, or 
so long as they may live, these monthly 
checks will come with unfailing regularity. 
Never will they have to go to agent or lawyer 
to learn if this interest has been paid, or that 
claim collected. Never will they be at one 
penny of expense. Never will they have to 
wait for or have one moment of anxiety re- 
garding their income—that is assured. 

Their monthly income bond insures them 
not only a life income, but it also insures 
them against the loss of that income. They 
are insured even against themselves, against 
their own mistakes, as well as against the mis- 
takes or the dishonesty of others. Therefore, 
when you have established such an income— 
when you have done all that mortal man can 
do, why, in the name of all that an income 
means and stands for, would you undo all 
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that you had done? In view of all the warn- 
ings on every hand, would you give up the 
bond that insures your insurance; the bond 
that insures the very purpose and meaning of 
that insurance; the bond that takes your place 
as the mainstay and support of wife and chil- 
dren for as long as they may live? To give it 
up would be to remove from them their great- 
est safeguard for the future and one that you 
never could restore. 

Trust companies have their own legitimate 
and very important missions to perform, but 
the conversion of the safest and most suitable 
income any man can establish for his family, 
into a fund for a trust company to reinvest 1s 
not one of them. ‘Trust company -and bank 
officials are among the largest patrons and 
strongest advocates of life insurance, many 
of them of monthly income insurance, and for 
any such official to undertake to assume for 
his institution the duties of a life insurance 
company would be unusual and quite as im- 
practical as for a life insurance company to 
undertake to render the service of a bank or 
trust company, 


[The foregoing article contains sound and convincing arguments in 
favor of monthly income life insurance. Those desiring copies in attractive 
leaflet form should communicate with The Spectator.] 


Thursday 


Lincoln National Life Man Honored 

To commemorate his ten years as a salesman 
for The Lincoln National Life, and to ac- 
knowledge the fact that he has written over 
$2,700,000, of personal business, a banquet was 
held in honor of O. F. Gilliom, at Bluffton, 
Ind., on the evening of April 27. Six officers 
of the company, including J. A. Hawkins from 
the. Fargo N. D., office, and twenty salesmen 
of the Gilliom agency, attended the banquet. 


W. T. Shepard, agency manager, who presided , 


as toastmaster, presented Mr. Gilliom with a 
gold watch in behalf of the company. 

In response, Agent Gilliom stated that it 
would have required 160 years of school teach- 
ing, his former profession, to reach his present 
financial standing gained through the sale of 
life insurance. 


Bankers Life Has Million Dollar Day 

The Bankers Life Company of Des Moines 
on April 19 had its second million dollar day in 
history, and broke all previous production rec- 
ords when the total new business received at 
the home office was $1,040,000. The previous 
best day in the history of the company was in 
November, 1919, with a total of $1,039,000. 
The April production is at the rate of better 
than $10,000,000 a month, and the production 
for the year already shows a gain of $3,000,000 
as compared with the corresponding period of 
TQTO. pampminemiasisian 

—The Mutual Benefit Life Insurance Company of 


Newark, N. J., last month celebrated its 75th anni- 
versary. 
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Success! The individual’s success in satisfying the un- 
precedented demand for Life Insurance may be attributed to 


two factors: 


The goods offered, 
The ability employed. 


HE agent’s ability is rewarded to the fullest extent only when he 
can assure maximum service under a liberal policy at a low net 
cost and supported by a Company. of commanding character and financial 


standing. 


NION CENTRAL AGENTS are enjoying an advantage due to 
the prestige of the Company along these lines. 


For further information address 


ALLAN WATERS, Second Vice President, 


The Union Central Life Insurance Company, | 


JESSE R. CLARK, President 
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INHERITANCE TAXATION 


Features of Interest Concerning the Laws of 
Various States 


New York 

Among the court decisions in New York re- 
lating to inheritance taxation, briefly sum- 
marized, are the following: 

Joint estates and estates by entirety are now 
taxable. Transfer by will is taxable, whether 
given as gratuity or as payment for debt. Tax 
on gift in contemplation of death accrues on 
transfer of property. Gifts taking effect on 
death—insurance policy not taxable. Tax ex- 
empt securities are not exempt from the trans- 
fer tax. Gift to municipality not exempt from 
tax. Entire legacy, and not only excess over 
exemption, except in case of immediate rela- 
tions, taxable. Fluctuations in value after death 
do not affect amount of assessment. Tax is a 
lien on estate transferred. Surrogate has no 
power to postpone collection of tax. 


CoNNECTICUT 

In a recent report made by the Prentice-Hall 
Inheritance Tax Service, the rates of axation 
under the Connecticut law are given as fol- 
beneficiaries being divided into three 
A, including parents, grandparents, 
husband, wife, lineal descendant, adoptive 
parent, adopted child and lineal descendant 
thereof; B, husband or wife of a child, step- 
child, brother or sister of full or half-blood 
and descendant of brother or sister; C, any 
others except those exempt from tax. The 
rates are: First $25,000, including exemption, 
\, I per cent; B, 3 per cent; C, 5 per cent; on 
next $25,000, A, 1 per cent; B, 5 per cent; C, 5 
per cent; on next $200,000, A, 2 per cent; B, 6 
per cent; C, 6 per cent; on next $750,000, A, 3 
per cent; B, 7 per cent; C, 7 per cent; on excess 
of $1,000,000, A, 4 per cent; B, &per cent; C, 8 


lows, 
classes: 


= 


per cent. ~ 


GEORGIA 

In Georgia heirs are divided into five classes, 
viz.: A, husband, wife, child, adopted child, 
son or daughter-in-law, lineal descendant or 
ancestor; B, brother or sister (including half- 
hood), stepchild; C, uncle, aunt, nephew, niece ; 
1), all other except class E; E (entirely ex- 
empt), educational, literary, scientific, religious 
or charitable organizations or for State or 
municipal purposes. The tax rates are: Over ex- 
emption to $25,000, A, 1 per cent; B, 3 per cent; 
C, 5 per cent; D, 7 per cent; on $25,000 to $50,- 
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ooo, A, 114 per cent; B, 4% per cent; C, 7% 
per cent; D, 10% per cent; on $50,000 to $100,- 
000, A, 2 per cent; B, 6 per cent; C, Io per 
cent; D, 14 per cent; on $100,000 to $500,000, 
A, 2% per cent; B, 7% per cent; C, 12% per 
cent; D, 17% per cent; on over $500,000, A, 
3 per cent; B, 9 per cent; C, 15 per cent; D, 21 
per cent. 
NEVADA 

Heirs are classified as follows: 1, husband, 
wife, lineal descendant or ancestor, adopted 
child or lineal descendant thereof; 2, brother or 
sister or descendant thereof, wife or widow of 
son or husband of daughter; 3, brother or sis- 
ter of father or mofher, or descendant thereof ; 
4, brother or sister of either grandparent, or 
descendant thereof; 5, other relative or stranger 
or a body politic or corporate. The primary 
tax rates by classes are as follows: On $25,- 
ooo or under, I, I per cent; 2, 2 per cent; 3, 3 
per cent; 4, 4 per cent; 5, 5 per cent; on $25,000 
to $50,000, two times primary rates; on $50,000 
to $100,000, three times primary rates ; on $100,- 
000 to $500,0c0, four times primary rates; on all 
in excess of $500,000, five times primary rates. 


VIRGINIA 

Class A heirs, under Virginia law, includes 
husband, wife, lineal ancestor or descendant ; 
class B embraces brother, sister, nephew or 
niece. Bequests to all others, in excess of $1000 
and not exceeding $50,000, are taxable at the 
rate of 5 per cent; from $50,000 to $100,000 at 
7 per cent: from $100,000 to $500,000 at 9 per 
cent; from $500,000 to $1,c00,000 at 12 per 
cent; upon all in excess of $1,000,000, 15 per 
cent. Class A heirs pay 1 per cent on value in ex- 
cess of $10,000 but not exceeding $50,000; 2 per 
cent on $50,000 to $100,000; 3 per cent on $100,- 
coo to $500,000; 4 per cent on $500,000 to 
$1,000,000; 5 per cent on all in excess of $1,000,- 
ooo. Class B heirs pay 2 per cent on value in 
excess of $4000 and not exceeding $50,000; 4 
per cent on $50,000 to $100,000; 6 per cent on 
$100,000 to $500,000; 8 per cent on $500,000 to 
$1,000,000; 10 per cent on all in excess of 
$1,000,000. 


Claims on First-Year Policies 


During the month of March the New York 
Life paid death losses for $490,154 on the lives 
of 148 persons who had been insured less than 
one year. Four of these had been insured less 
than one’ month, one death occurring after the 
policy had been in force twelve days. 


‘proving the value of life insurance. 





AN EFFECTIVE CIRCULAR 


John I. D. Bristol Draws Interesting Con- 
clusions from Newspaper Items 


John I. D. Bristol, general agent at New York 
for the Northwestern Life Insurance Company 
of Milwaukee, has prepared an interesting circu- 
lar by photographing the headings of news- 
paper articles which emphasize certain. features 
Attached 
to each reproduction is a paragraph of com- 
ment made by Mr. Bristol. 

One clipping tells of the death of a prominent 
man who died before sending his check for pre- 
miums on policies aggregating $750,000. - As to 
this Mr. Bristol says: 

This is one case among many where life in- 
surance protection applied for was not imme- 
diately put in force by premium payment. Let 
me strongly urge you, in applying for a North- 
western policy, to pay the first premium imme- 
diately to an authorized agent of this general 
agency (by check to the order of the company), 
so that the protection you desire may be effec- 
tive from the day the examining physician sees 
you, if you are found to be in every way of the 
preferred class of risks acceptable to the North- 
western. 

Another clipping tells of the inheritance of 
$2194 by the widow of a publisher thought to 
be worth $5,000,000. As to this Mr. Bristol 
makes the following comment: 

Life insurance protection for the settlement 
of estates is silent capital, immediately available 
in event of death, purchased on long-time and 
low-interest (premium) payments, with princi- 
pal never to be repaid by the purchaser. Many 
perfectly solvent estates are destroyed by death, 
where cash in ample amounts cannot be quickly 
raised. Life insurance provides for this emerg- 
ency. 

Still another tells of the depletion of an es- 
tate estimated at $25,000,000, by reason of taxa- 
tion, to about $7,500,000, as to which Mr. Bristol 
says: 

Two or three years’ annual income from es- 
tates is often required to settle the inheritance 
tax. Northwestern policies provide for this 
contingency at low cost: in fact, it is doubtful 
if any other provision can be so effectually and 
immediately secured. 

Concerning the Woolworth case, as to which 
a heading states that “Woolworth heirs must 
pay $7,850,000,” Mr. Bristol makes the fol- 
lowing comment : 

Thousands of successful business men do not 
carry enough life insurance to meet the con- 
tingencies that arise from tmnexpected death. 
One of the best means of settling this question 
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and good reputation are giv- 
ing it a steady, healthy growth 
all in the Middle West. It in- 
sures men and women on 
equal terms. Policies are up 
to date in every respect, and 
contain liberal and attractive 
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a lower rate on their insurance 
by placing their policies in 
the Total Abstinence Depart- 
ment in which the mortality 
record is kept separate. It is 
a live, up-to-date Company 
which is progressive. 


It is developing new terri- 
tory in the Central West and 
has good positions for good 
men. 
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as applied to individuals lies in this inquiry: 
“Should I die to-night, have I sufficient means 
set aside that will be immediately available to 
settle my estate ‘promptly, pay the inheritance 
tax and provide for all obligations which | 
have created ?” 


An interesting discussion of the value of a 
ham and the increased cost of living brings 
forth the following comment: 





The higher cost of living, education, home 
maintenance and the other factors of a cor- 
rect and happy life, unquestionably require a 
proportionately larger amount of life insurance 
protection. The $100,000 policy of five years 
ago accomplishes in its purchasing power to- 
day less than one-half of its face. 


NEW WAR RISK POLICIES 
Now Being Printed for Issuance to All Who 
Have Converted Their Insurance 

The Treasury Department has issued this 
week a statement of the actual provisions of 
the new war risk insurance policies, The state- 
ment is in part as follows: 

When Congress passed the War Risk Insur- 
ance Act, which has been characterized as “the 
most liberal law ever placed on the statute books 
of a grateful nation,” it provided that the war- 
time policies, which were planned to endure for 
only five years, might be converted into perma- 
nent forms of life insurance to be issued by the 
United States Government. Announcement of 
the actual provisions of the new policies which 
now is made was deferred until necessary sup- 
plemental legislation could be passed, in order 
that the policies might be made models of lib- 
erality. 

These policies are issued only to former serv- 
ice men and women of the American forces in 
the world war, on terms which have been made 
exceptionally favorable, in recognition of their 
sacrifices. The Government pays all the costs 
of administration. 

A total of 4,610,388 applications for war risk 
insurance, representing more than $40,000,000,- 
000, have been received in the Bureau of War 
Risk Insurance. The applicants, in many cases, 
have been awaiting definite announcement of 
the terms of the new policies before applying 
for conversion of their war risk insurance to 
permanent forms. 

Others canceled their war risk insurance or 
permitted it to lapse. Inasmuch as it is neces- 
sary that the war risk (term) insurance must 
be in effect at the time of conversion to one of 
the permanent forms of insurance, it is antici- 
pated that many who dropped their insurance 
will hasten to reinstate it under the liberal 
ruling which permits reinstatement of lapsed 
or canceled insurance, any time before July 1, 
1920, on payment of only two monthly pre- 
miums on the amount of insurance to be rein- 
stated, the application to be accompanied merely 
by a satisfactory statement of health. 

The policies themselves are now in the hands 


of the Government printing office, and will be | 


issued to all those who have availed themselves 
of their privilege to convert the war-time term. 
insurance into the new forms of United States 
Government life insurance policies. 

In the preparation of the contract, and in its 
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final approval, the Secretary of the Treasury 
and the Director of the Bureau of War Risk 
Insurance have considered the standard prac- 
tice of private companies, standard actuarial 
principles based on the American Experience 
Table of Mortality and interest at three and 
one-half per centum per annum, and have rec- 
ognized also the Government’s obligation to all 
men and women who wore the uniform of the 
military and naval establishments of the United 
States during the recent world war, 

It is believed that in these converted policies 
the Government has given to all service and 
ex-service men and women a policy of unusual 
value. 


Taxation in Mississippi 


The Mississippi Insurance Department has 
just paid into the State Treasury the largest 
amount of money from direct collections ever 
received by that office, amounting, in the ag- 
gregate, to $250,091. This is an increase over 
the collections for the similar period of last 
year of $39,874. Following is the detail of the 
collections made during the month of March 
by Commissioner Henry from insurance com- 


panies, insurance agents and miscellaneous 

sources : 

Privilege license taxes.............. $ 43,345 

Pectin CAMO so 5 sew sok koe Seen 191,728 

Fnatwanee: 1669)... 66s cece veewes ss . 15,017 

Unauthorized insurance ............ I 
4X7 sae a Ceara POR ans <A pene ively $250,091 


Winning Agents Visit Cuba 


Marion Rich, general agent, Missouri State 
Life, for the Carolinas, left Columbia, S. C., on 
April 28 with twenty-one of his agents for a 
ten-day trip to Cuba. These twenty-one agents 
qualified for the trip by writing $100,000 each 
from January 1 to April 24. Their expenses 
are being paid by Mr. Rich. They left Co- 
lumbia on a special car, accompanied by Assist- 
ant Secretary J. J. Moriarty of the home office, 
who was one of the party. 


The Putitoffs 


My friend, have you heard of the town of 
Yawn, 
On the banks of the river Stow, 
Where blossoms the Waitawhile flower fair, 
Where the Sometimeorother scents the air, 
And the soft Goeasys grow? 


It lies in the valley of Whatstheuse, 
In the province of Let’erslide: 

That tired feeling is native there, 

It’s the home of the listless Idontcare, 
Where the Putitoffs abide. 


The Putitoffs smile when asked to work, 
*And say they will do it to-morrow; 
And so they delay from day to day, 
While the other fellow takes all the business 
away, 
Till as failures they awake—to their sorrow. 
—R. U. Wise. 
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Peoples 
Life 
Insurance 
Company 


,Frankfort, Indiana 


$1,413,961.00 on Deposit with the 
Indiana Insurance Department. 


$206,155.00 Surplus Protection to 
Policyholders. 


$16,000,000.00 Imsurance in force. 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


TERRITORY OPEN IN 
INDIANA, OHIO AND ILLINOIS. 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company, 























TWENTY-FOURTH 
ANNUAL STATEMENT 


The Greatest Year in the History of 
theCompany . 


Insurance paid for and 


revived during 1919... $28,431,949.00 

Increase over 1918.... 10,612,474.00 
Insurance in force...... 84,819,610.00 

Increase............. 20,951,895.00 
Total Income.......... 3,574, 134.70 

RMONCRNE So oo 5 5 cd cn de 1,142,591.06 
Reserve Value of Policies 7,005,024.68 

ae 1,275,357.28 
Admitted Assets........ 7,982,899.08 

| oe 1,161,849.52 
Total amount paid to 

policyholders and ben- 

eficiaries since organ- 

SOURMUN 20 eo cass 36 oi 3,983,042.72 
Amount deposited with 

the State of Iowa for 

the security of all pol- 

16 yhOldetes <5 5. <6 7,203,254.92 














“Are you quick with the trigger, Henry?” 

Never mind pulling a gun. I am not thinking 
of Bill-Hart or Bill Farnum. I haven’t in mind 
cowboys, desperadoes, train robbers, thieves, 
thugs, gun-men, crooks, etc. No! 

Neither am I taking you to the wilds of the 
Amazon, where death lurks in every shadow 
and you need to draw and fire in a fraction of 
a second. Nor yet are we in the brush, when 
with a rush and whir of wings the ruffed 
’ grouse is up and away before you can say Jack 
Robinson. No! 

What'I am cogitating is that interview with 
the man you are trying to sell a policy to. He 
is some man, quick to see, hard to convince, and 
disposed to raise all kinds of objections. He 
is peculiar in that when he has once declared 
himself, it is next to impossible to warm him 
up again. What you must do is to flank every 
movement, anticipate every thought, prevent 
his Declaration of Independence, block every 
objection, obstruct every argument, checkmate 
every joke, allay every fear, think a little ahead 
of him, paint pictures he loves, etc. In other 
words, don’t let him get the start of you—be 
quick on the trigger. 

Many applications are lost because the pros- 
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pect is too quick for the solicitor, The solicitor 
is looking out the window or at his rate book 
and cannot see the look in the prospect’s eye— 
the set of his teeth—the nervous movement of 
his hand—the lips framed to say something. 
Look at him, Henry; watch every movement—- 
every look. You can tell when he is going to 
speak, and you can tell what he is going to say. 
Be quick on the trigger to give him the “hands 
up” by a story, an illustration, a reference, an 
allusion, a new view, another feature of the 
policy, etc. If you are slow to shoot, you will 
be a “sure nuff” dead one in such an encounter, 
and when you get outside you will wonder how 
in Sam Hill he got the start of you. Get a self- 
cocker next time with a hair-trigger and load 
with a dum-dum. If your reason is working 
overtime—if your imagination has a coating of 
nitrate of silver—if your memory has its card 
index handy—if the analytical and constructive 
faculties of your brain are keyed to synchronize 
with his thoughts and actions, you will get him 
before he can draw and fire. Think on these 
things, my son. Beneath the homely illustration 
used herewith is a valuable principle of sales- 


manship, R. O. TicrLos. 


Carnegie Institute Summer School 


The faculty of the Carnegie Institute of 
Technology has decided to hold a summer 
session of the School of Life Insurance Sales- 
manship, this as a result of numerous requests 
from both students from college, who graduate 
in June, and who wish to prepare themselves 
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10 South La Salle Street 
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as life agents immediately, and also from men 
who can attend during the summer better than 
at any other time. Many agents who would 
like to take the course, do not feel that they 
can drop their business at any other time of 
the year. 

The course will be extended over a period of 
nine weeks with classes meeting every day, 
and will open on Monday, June 21. A series 
of special lectures by prominent insurance men 
will be a feature of the summer work. It is 
also to be noted that the registration for the 
summer course will be limited. 
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INSURANCE: 


A Practical Exposition for the 


Student and Business Man 
By T. E. Youne, B.A., F.R.A.S. 


Third Edition—Revised and Enlarged 








Mr. Younc’s book is a lucid, simple exposition of the principles 
and practice of life, fire, marine and other branches of insurance, 
specially adapted for the use of the underwriter, student and busi- 
ness man. It has been adopted as a text-book by Yale University. 
In the THIRD EpiTIoN the author has taken pains to elaborate the 
work, more particularly in reference to his own views upon the 
limitation of risks, while a simple explanation has been furnished of 
the force of mortality. 

$3.25 


Price, Third Edition, 424 pages - 





Insurance Office Organization 


Managements and Accounts 
By T. E. Younc, B.A., F.R.A.S., and RicHarD Masters, A.C.A. 


Second Edi‘ ion—Revised 


This book will be found to be a valuable guide to the proper 
organization and conduct of an insurance company. In it Mr. 
YOUNG points out the best methods to be followed in the formation 
and management of an insurance company’s staff, and the most 
systematic and economical administration of its business. The 
practical features relating to the operation of a company are com- 
prehensively discussed. 

The general principles of bookkeeping are also treated by Mr. 
YOUNG, and are elaborated in succeeding chapters by Mr. MASTERS. 
The general, life, fire, marine and accident departments are taken up 
separately, and the necessary books and accounts illustrated and 
described in detail. 

This work should be invaluable to anyone contemplating the 
establishment of a new insurance company, or who wishes to im- 
prove present bookkeeping methods. It contains 150 pages and is 
bound in cloth. 








Price, post paid, $2.00 





The Elements of Insurance. By J. E. Exe. A book which 
will aid in a clear understanding of the principles and practice of 
accident, fire, marine and life insurance. 


Price, post paid, 70 cents 





Accountancy. By Francis W. Pixtey. An entirely new work 
dealing with Accountancy from a theoretical and practical point of 
view. The latest exposition of the science. 318 pages, cloth. 


Price, post paid, $2.40 





Pitmans Secretary’s Handbook. A complete secretary’s man- 
ual prepared by HERBERT E. BLAIN. It covers secretarial work 
thoroughly for public and private institutions and for individuals. 
(Second Edition, revised, omitting joint stock secretaryships.) 


Price, post paid, $2.00 





Principles of Marine Law. By LAwRENCE DucKwortH. A 
knowledge of Marine Law is of the utmost importance to all those 
who are in any way connected with marine insurance or the ship- 
ping trade, and the volume covers all the essential features. 


Price, post paid, $3.25 





Office Organization and Management. By LAWRENCE R. 
DicKsEE, M.Com., F.C.A., and H. E. BLain. This volume gives in 
detail, with the aid of specially selected illustrations and copies of 
actual business forms, a complete description of management and 
organization under the most improved and up-to-date methods. 
315 pages, cloth. 

Price, post paid, $3.00 
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Missouri State Life Insurance 
Company. 


Over $220,000,000 of Insur™ 
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twenty-eight years, an 
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United States—the terminus 
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passed postal facilities. 


Both Participating and Non- 
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Double Indemnity, Total Dis- 
ability, Premium Waiver and 
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Life Insurance embodied in 
policies. 
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of premium paying period. 
Five per cent. interest paid on 
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pany, resultant from claims 
by death or otherwise. 


Ten to sixty-five years. 


Group Insurance Contracts 
carefully consider individual 
circumstances of each em- 
ployer, and the service ren- 
dered by our Group Depart- 
ment has made this feature of 
life insurance popular 
throughout the Country. 


Over 30,000 people have 
availed themselves of this op- 
portunity. The Company not 
only furnishes its own sales 
force free of charge with this 
course, but to any one re- 
questing it. 


Business builders and money- 
makers. 
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SAN JACINTO LIFE MEETING 


Agents Addressed by President Hargrove 
and George Waverly Briggs 

The annual agents’ convention of the San 
Jacinto Life of Beaumont, Tex., was held last 
month at the home office of the company, clos- 
ing with an elaborate banquet at the Crosby 
President H. M. 
short talk on the progress of the company. Te 


House. Hargrove made a 
stated that during the contest, business to the 
amount of $1,718,coo had been written, yielding 
premiums in excess of $44,0c0. President Har- 
grove read some statistics concerning the rec- 
ognized While the San 
Jacinto was by several years the youngest, it 
stood fifth in amount of insurance written and 


Texas companies. 


now in force. Mr. Hargrove surprised his 
hearers when he told them that at the end of 
six years the San Jacinto Life Insurance Com- 
pany was carrying $2,000,000 more business 
than the New York Life Insurance Company 
did at the same age. 

The speaker of the evening, ex-Insurance 
Commissioner Waverly Briggs, was introduced 
by P. B. Doty, president of the First National 
Bank. Mr. Briggs spent several years as re- 
porter and editor, was later district chairman 
for several States in Red Cross work during 
the war, and is at the present time vice-presi- 
dent of the City National Bank of Dallas. Al- 
though a young man, he is one of the most bril- 
liant speakers in the State. He paid a high 
tribute to the manner in which the business of 
the San Jacinto Life Insurance Company had 
been conducted, and told the agents that the 
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future success of the company depended in a 
large measure on their efforts to sustain the 
hands of those at the head of the institution. 
He declared a law should be passed to prohibit 
reinsuring Texas companies by concerns outside 
the State except in rare instances where it was 
absolutely necessary to protect the policyholders. 

Mr. Briggs made a plea to the agents to pitch 
their profession upon the highest plane, and 
through his study of the subject while Com- 
missioner of Insurance and Banking, had come 
to the conclusion that there should be an agents’ 
qualification law. 

Desultory consideration of the subject, he 
said, might lead one to think such a law could 
tot be reconciled to American ideas of free- 
dom, but upon serious consideration the incon- 
sistency vanishes, and one comes to the con- 
clusion that the State possesses the right and 
should exercise the power of defining the quali- 
fications of agents in the interest of the public. 

The law, Mr. Briggs contended, should re- 
quire antecedent qualifications, and 
should exact from the licensed agent a strict 
obedience to fixed standards of personal deport - 


certain 


met and commercial conduct. He would for- 
bid a licensed agent for any purposes to speak 
in derogation or disparagement of a competi- 
tive company or its policies. 

Briefly, Mr. Briggs would have the law set 
forth the 
license to persons qualifying for the work and 


Commissioner’s authority to issue 


who intend in good faith to pursue it as a voca- 
tion. The Commissioner, he contended, should 
be empowered to provide such tests of the ap- 
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plicants’ qualifications and the good faith of 
their intentions as his discretion should suggest, 
and that he have full authority, subject to re- 
view of the courts, to enforce his requirements 
by withholding, conditional granting or revok- 
ing the license sought. 
Promotions in Cedar Rapids Life 

J. G. Sigmund, general agent of the Cedar 
Rapids Life of Iowa, has been elected to the 
board of directors and appointed second vice- 
president, succeeding the late J. P. Kendall. 
Mr. Sigmund has been connected with the 
company for the last twelve years and is vice- 
president of the Life Underwriters of Cedar 
Rapids. Merlin L. Ridgeway, who has been 
with the company since his return from service 
in France, has been elected assistant secretary, 
succeeding the late Frank Kenney. 


Beneficial Life Expanding 

Owing to increasing business the Beneficial 
Life of Salt Lake City has found it necessary 
to increase its floor space in the Vermont build- 
ing, where the company is at present housed. 
The Beneficial is controlled by Mormon Church 
interests, and in conjunction with the Utah 
Home Fire of this city, also largely church con- 
trolled, will erect a home office building on 
Main street in the near future, the site having 
already been purchased, 





The head office of the Durham Life Insur- 
ance Company, heretofore located at Durham, 
N. C,, has been transferred to Raleigh, N. C. 
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them with a way to 


We are now licensed in 


“Every Man has an Insurability.”’ 


THE TWO-REPUBLICS LIFE INSURANCE COMPANY 


of El Paso, Texas 


takes this method of advising the Insurance Fraternity and the Insuring Public that its experience during the trial period during 


SUB-STANDARD LIFE INSURANCE 


has been satisfactory from every standpoint and that its plans are no longer experimental. 
that we will continue, asa definite policy, to offer every man life insurance service at a rate commensurate with the risk the Company 


FROM MAINE TO CALIFORNIA 


the sub-standard idea has taken hold. Some of the leading insurance writers of the country have endorsed our plans and asked for 
We are making such contracts, in states where we are licensed, for sub-standard business only, so as not to 
conflict with any other Company's organized business, but, in fact, to lend their General Agents greater opportunities by providing 


FULLER SERVICE TO THE PUBLIC 


We wish to thank the several Company Officers who have promised, and given, us their co-operation in our new work. 
of building up the greatest sub-standard life insurance company in America—but by square-deal methods. We had rather never write 
a policy than forfeit the confidence of our confreres in the 


GREAT BUSINESS OF LIFE INSURANCE 
We expect by the end of this year to have extended our service to many other states; we are shaping our plans to do so at this time 


TEXAS, ARIZONA, NEW MEXICO, ARKANSAS 

In those states we offer highest insurance service 
BOTH STANDARD AND SUB-STANDARD 

and excellent contracts for able and ambitious insurance men. 
We wish every American life insurance company and each of their Agents A MOST PROSPEROUS 1920. 


THE TWO-REPUBLICS LIFE INSURANCE COMPANY 


‘*The Company in an Empire all its own.” 


We therefore take pleasure in announcing 


We are hopeful 


Yours sincerely, 


A. H. RODES, President 
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SERVICE DEPARTMENT FOR 
POLICY HOLDERS 


Of Use to the Policyholder While Living — 
To the Beneficiary Thereafter 

The Guardian Health Service No. 3 of 
the Guardian Life of America, New York, is 
extended to policyholders of three or more 
years’ standing. It consists of a complete 
medical examination, made by the local ex- 
aminer of the Life Extension Institute and 
of an individual report made to the insured 
by the headquarters of the Life Extension In- 
stitute. The standing of a policy is in no way 
affected by the health service, nor is any fur- 
ther insurance tor which a policyholder may 
apply affected by the findings of the health 
service. A policyholder who avails himself 
of the health service is in the same position 
as an applicant for new insurance. Health 
service aims to add to the length of his life. 

A report of the activities in this direction 
in the year 1919 shows 871 examinations, with 
advice needed regarding physical condition or 
living habits in every case, the average age of 
the insured being forty-one years. 

Those found showing impairment or defect? 
in physical condition were classified as follows. 
all having required modification of living 
habits : 

Slight physical impairment or defect, re 
quiring observation or hygienic guidance, nine. 

Moderate physical impairment or defect, re- 
quiring some form of hygienic guidance or 
minor medical, dental or surgical attention, 
220. 

Moderate physical impairment or defect: 
medical supervision or treatment advised in 
addition to hygienic guidance, 323. 

Advanced physical impairment or defect, 
requiring systematic medical supervision or 
treatment, 286. 
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Serious physical impairment or defect 
urgently demanding immediate attention, thirty- 
three. 

Of the 642 cases referred to physicians, 405 
were unaware of impairment. 

An analysis of 285 re-examined cases, I05 
showed one improvement; — eighty-seven 
showed two improvements; sixty-three showed 
three improvements; twenty-two showed four 
improvements, and eight showed five improve- 
ments. This record demonstrates the value of 
the service to the insured. 

Association of Life Counsel to Meet in 
Washington 

The Association of Life Insurance Counsel 
will hold its annual meeting in Washington at 
the Wardman Park hotel on Wednesday and 
Thursday, May 12-13. A dinner will be held 
on Wednesday night and several addresses 
will be presented by members as_ follows: 
Job It. Hedges, counsel for the Association 
of Life Presidents, on Government by De- 
fault: Joseph F. Canwell, general counsel of 
the Penn Mutual, on the Federal Interpleader 
Act; and also papers by J. H, MacIntosh, gen- 
eral counsel of the New York Life, and 
Thomas J. Tyne, general counsel of the Nash- 
ville Life and Accident. 

Edwin J. Sheffield Dead 

I<dwin J. Sheffield, for twenty-five years man- 
ager of the Fidelity Mutual Life of Philadel- 
phia in Boston, died last week at the age of 
seventy-four. He had been in the service of 
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the Fidelity Mutual Life for many years when 
he came to Boston in 1895. 


F. A. Wallis Appointed Commissioner of 
Immigration 

Frederick A. Wallis, general agent in New 
York of the Fidelity Mutual Life of Phila- 
delphia, and fourth deputy police commis- 
sioner of New York city, was recently ap- 
pointed by President Wilson to be Commis- 
sioner of Immigration in the port of New 
York. He takes the place of Frederick C. 
Howe, resigned. Confirmation by the Senate, 
of his appointment, is expected shortly. Mr. 
Wallis has retained his position with the 
Fidelity Mutual since his appointment in the 
police force in January, 1918, but it is not 
known whether he will continue in that 
capacity in view of his Federal appointment. 


Premium Income Gains Close to Fifty 
Per Cent 

The Interstate Life and Accident of Chat- 
tanooga, Tenn., reports a gain in premium in- 
come for the first quarter of 1920 over the cor- 
responding period of 1919 of $60,457.42. The 
total income for the 1920 quarter has been 
$184,208, this representing a gain of 488 per 
cent. 

J. EF. Ilines, representing the Bankers Life of 
Des Moines at Salina, Kans., was working on a 
salary ef $12.50 a week less than a year ago. During 
the month of March, 1920, he sold over $100,000 of 


life insurance. 
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He is led away from all haphazard methods 
when he joins with The Lincoln Life. 


Agents know what to expect from Lincoln Life 
Service. It is with them every day. It sees to it 
that they are never ‘‘stumped”’ on a sales prob= 
lem. It heaps up the added benefits of a rejec= 
tion rate of less than 4% and of issuing 82% of 
all policies within 24 hours after the applications 
—___— reach the Home Office. 


No agent works ‘‘blind’’ after he has had the 


EVER SEE A BLIND 
MAN PLAY POOL? 


He makes a lot of commotion 
sometimes but nothing 
‘‘drops.’’ So it is with the life 
insurance salesman who lacks 
expanding vision in his work. 
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INVESTMENTS BY COMPANIES 


New York State Superintendent Makes Clear 
Law on Subject 


On the subject of investments in foreign se- 
curities by American companies and by the 
American branches of foreign companies, State 
Superintendent Jesse S. Phillips has addressed 
the following clearly explanatory note to the 
companies in New York, with the request that 
it be read to the directors, trustees, finance and 
committees of each at their next 
meeting and recorded in the minutes: 


investment 


The many inquiries which have been received 
by me recently from insurance companies, banks 
and bond brokers as to whether securities of 
the governments of foreign countries are legal 
investments for insurance companies and so- 
cieties incorporated in the State of New York, 
and for the United States branches of com- 
panies of foreign countries, seem to indicate 
that considerable uncertainty exists as to the 
right of insurance companies to make such in- 
vestments, It accordingly has seemed advisable 
at this time to call to your attention the pro- 
visions of the insurance law relating to invest- 
ments in foreign securities. 

1. Under the provisions of sections 16 and 
100 of the Insurance Law of New York, a 
company or society incorporated in this State 
is not allowed to invest in the securities of a 
foreign country, whether those securities are 
payable in that country in its currency or in the 
United States in United States gold, unless such 
company is duly authorized to transact its busi- 
ness in such foreign country. For example: 

A New York insurance company author- 
ized to transact business in France but not 
authorized to transact business in Italy, 
may invest in French securities but cannot 
invest in, or loan on, say, Italian securities. 
2. Under the provisions of sections 27 and 28 

of the Insurance Law, the funds of the United 
States branch of a foreign company may be 
invested in the securities of the foreign country 
in which the company is incorporated, but not 
in the securities of a country in which the 
foreign company may be authorized to transact 
its business. For example: 

The United States branch of a French 
company may invest in French securities 
but cannot invest in, or loan on, say, Italian 
securities, even if the company is authorized 
to transact business in Italy. 


COURAGE AND CONFIDENCE 


Qualities Which Must Be Possessed by the 
Successful Agent 





ALEXANDER 


Society 


BY WILLIAM 
Secretary Equitable Life Assurance 
The ambitious agent will wish to know what qualli- 
ties he must possess in order that he may achieve 
conspicuous success. We have already seen that there 
are three fundamental qualities that every agent must 
Some of these are abso- 
although 


But there are others. 
necessary. The rest are 


have. 
lutely 
not essential. 

Every agent should find out which of these charac- 
teristics he possesses, and when he identifies the ones 
which he lacks he should determine whether or not 


desirable, 


acquired. 

Just here it is important to 
certain qualities that every normal man has or can 
There are others which 


they can be 
note that there are 
acquire—such as diligence. 
are the gifts of the gods—such as genius. The man 
who fails to cultivate diligence deserves to be cen- 
Not so the man who lacks genius: he may be 
Moreover, the 


sured. 
pitied, but he should never be blamed. 
man who lacks genius should be shown that he can 
make up this deficiency by the careful development 
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of other qualities. It is a well-recognized fact, fer 
example, that the man of genius who is lacking in 
diligence will never accomplish as much as the man 
without genius who is painstaking, earnest and indus- 
trious. 

It is worthy of note also that the man who possesses 
certain useful qualities in a limited degree can de 
velop them and become more or less skillful in their 
exercise. 

No argument is needed to show that the qualities 
already considered—intelligence, industry, integrity— 
are essential; or that to render these qualities opera- 
tive they must be backed by ambition, coupled with 
determination. Let us proceed, then, to a study of 
the other qualities that contribute to success. 

The most important of these are courage and confi- 
dence. At first blush it may appear that courage and 
confidence are one and the same thing. This is not 
the case, although they are intimately associated. 

A man may have unbounded courage, and may be 
ready to stand up against the strongest opposition, 
but he may lack initiative, or self-reliance. 

On the other hand, we often see men who are over- 
confident—who believe they can succeed in any under- 
taking—but who crumple up as soon as they are 
strongly opposed, because of a lack of courage. Over- 
confidence—confidence that has no substantial back- 
ing—leads to disaster. Consider an example. A 
young man who has been taught the theory of life in- 
surance, but who has had no experience, may think 
he knows it all, and may go into the field with un- 
bounded — confidence. But his confidence may 
evaporate as as he encounters real obstacles. 
And just here the special merit of the Equitable’s 
insurance classes conducted by Dr. Van Arsdall is 
worth noting. the fact that the students 
gain substantial confidence by going out and 
vassing for insurance from day to day while they are 
getting their theoretical instruction. 

We have seen that the successful agent must have 
confidence and that this confidence must be backed by 
courage. 

What sort of courage? It is the kind that ignores 
danger—the kind that suggested the proverb: ‘‘Fools 
rush in where angels fear to tread?’ Is it a stolid 
indifference to peril? 

No. Some of the best fighters have gone into 
battle with fear and trembling. The courage that the 
agent needs is alive to danger, but is steadfast in 
meeting it. The result will be firm and sustained 
action, or stubborn resistance in meeting the assaults 
of every enemy. 

The importance of this is obvious; for the whole 
career of the successful agent must be a series of 
desperate conflicts. 

Confidence aids the agent in 
Let us consider some of them. 

1. Confidence in life insurance is essential. The 
agent’s knowledge of the soundness and _ intrinsic 
value of life insurance gives him this confidence. 

2. Confidence in the company which the agent 
represents is essential. His knowledge that a _ well- 
managed life insurance company is one of the most 
of business organizations 





soon 


It lies in 
can- 


a variety of ways. 


stable, useful and efficient 
gives him this confidence. 

3. Finally, he must have confidence in himself. 
This he will gain by the practical and theoretical 
training which will fit him for his work. 

Every agent will remember that when’ he was a boy 
and wanted to vault a fence, he sailed over it easily 
if he was confident that he could do it, but failed if 
he was in doubt. Barrie, in his fairy tale, “Peter 
Pan,” after telling us that his hero could fly through 
the air like a bird, adds the following comment: 

“Tt is wonderful that he could fly without wings: 
but perhaps we could all fly if we were as dead—confi- 
dent—sure of our capacity to do it, as was bold 
Peter Pan. The moment you doubt whether you 
can fly you cease for ever to be able to do it.” 

Thus it is with the successful agent. It is essen- 
tial for him to have confidence in life insurance; in 
his company, and in himself. 


[The Spectator Company are publishers of 
the standard work, “The Successful Agent: 
Practical Hints for the Seller of Life Insur- 
ance,” written by Mr. Alexander several years 
ago, and which has commanded a wide sale.] 
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CASUALTY, SURETY & 
MISCELLANEOUS 








New Insurance Laws in New York 


Governor Smith signed the following insur- 
ance law amendments this week: 

Senator Towner’s—Adding new section 25-A, 
requiring insurance corporations organized out- 
side the United States to include in their an- 
nual reports to the Insurance Superintendent a 
statement of their transactions outside the 
United States with corporations or individuals 
resident within the United States. 

Assemblyman Gillett’s — Amending _ section 
305, relative to the admission of Lloyds and 
inter-insurance associations domiciled in other 
States. 

Assemblyman Gillett’s — Amending _ section 
302, relative to Lloyds and inter-insurers 1li- 
censed under sections 301, by providing that such 
inter-insurer may, with the approval of the 
Superintendent of Insurance, amend their inter- 
insurance contracts so as to include any of the 
kinds of insurance specified in sections 110 and 
150. 

Assemblyman Gardner’s—Amending section 
124, relative to the publication of notice of in- 
tention to extend the corporate existence of fire 
insurance corporations, and relative to their ex- 
amination at such time. 

Assemblyman Gardner’s—Amending section 
16, by permitting the investment of the assets 
of a domestic mutual insurance company in se- 
curities in which a domestic stock insurance 
company is to invest its minimum capital, and 
making other provision relative to mutual com- 
panies. 

Assemblyman Gardner’s—Amending section 
87, relative to the contingency reserve of do- 
mestic life insurance companies. 

Assemblyman Gardner’s—Adding new section 
34-A, authorizing the Superintendent of Insur- 
ance to refund excess payments of taxes, fines 
or license fees to foreign corporations. 


Burglary Insurance Underwriters Association 


At the annual meeting, on Tuesday, of the 
Burglary Insurance Underwriters Association, 
these officers were elected: President, E. G. 
Bogart, Globe Indemnity, New York; first 
vice-president, S. B. Brewster, American 
Surety, New York; second vice-president, P. 
L. Wellener, Fidelity and Deposit, Baltimore; 
treasurer, R. P. Sherman, United States 
Casualty, New York; secretary, H. W. Cluff. 
The bank burglary policy was the main topic 
for discussion. 


Live Stock Company for Rhode Island 


An insurance company to be known as 
the International Live Stock Insurance 
Company is seeking incorporation legisla- 
tion in Rhode Island. The capital stock is not 
to exceed a million dollars, and the management 
is to be vested in a board of five or more 
directors. 
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Point of Compensation Law 

It was decided recently by the Common 
Pleas Court of Hamilton County, Ohio, that 
there is no right of appeal, under the statutes, 
from the findings of the State Industrial Com- 
mission as to the adequacy of awards made by 
that body under the Ohio workmen's compen- 
sation act. In,August, 1916, a cloak and suit 
maker employed by the Jeffras Company, while 
cafrying an armful of goods stumbled over 
some waste goods lying on the floor and was 
seriously hurt. The Industrial Commission 
granted the injured employee $5 a week until 
January 1, 1919, when it refused further pay- 
ments. The commission rejected the em- 
ployee’s application for reinstatement and on 
appeal being taken to the courts it was held 
that the statutes at present make the findings 
of the Industrial Commission final, and with- 
out appeal even if arbitrarily made. The only 
right of appeal lies in the case of the com- 
mission refusing to make any award. 








Allison L. Adams Dead 

Allison L. Adams died suddenly last week 
from heart disease. He was a lawyer by pro- 
fession, but for many years was with the United 
States Fidelity and Casualty, and also with the 
American Surety. A few years ago he re- 
signed these connections to become an _ inde- 
pendent broker. 


—E. H. Mueller of Madison will have charge of 
all the Wisconsin business of the Bankers Accident 
Insurance Company of Des Moines, Ia., under an 
arrangement just perfected. 





CATASTROPHE 
HAZARD 


is inherent in all 
Compensation 
Underwriting. 
We are prepared 
to meet unusual 
demands for Re- 
insurance of this 
feature. 


EMPLOYERS 
INDEMNITY 
CORPORATION 


Kansas City 


CHICAGO 
Insurance Exchange 


NEW YORK 
35 Nassau Street 











THE SPECTATOR 


N. Y. BROKERS ORGANIZING 


Formation of Stock Exchange Company 
Nearly Completed 

The refusal of a majority of surety com- 
panies to furnish blanket bonds to brokerage 
houses in amounts considered by the latter to 
be sufficient for their protection has again 
brought up the question of an insurance organ- 
ization among stock exchange members. As 
recently announced it is proposed to incor- 
porate a company of $300,000 capital and $300,- 
oco surplus, and to start operations on that 
basis. The American Surety and the A¢tna 
Casualty and Surety have agreed to reinsure 
the business of the new company above their 
limit, which, according to the figures given, 
would be $60,000 on one risk. 

This move has been actuated by the recent 
enormous bond thefts which have stirred the 
surety companies to such an extent that they 
are now limiting their policies ordinarily to 
$100,000, but extra privileges will be granted 
carrying extra premiums with them. Some of 
the hazards previously covered will not be writ- 
ten in the future. Among these is the trading in 
fictitious accounts, which occasions considerable 
loss in brokerage offices. 

The capital and surplus of the company is 
being raised by subscription, not more than 
$25,c00 in one allotment. It is expected to in- 
crease the funds to $1,000,009 shortly. It is 
probable that some insurance man will have the 
management of the company, but as yet no 
announcement has been made. 

Full Indemnity Clause 

The Wisconsin Supreme Court holds 
(Reeves v. Midland Casualty Co., 174 N. W.., 
475) that a health and accident policy which 
limited full indemnity to the period during 
which the insured should be necessarily and 
continuously confined within the house, and 
therein regularly visited by a physician, did 
not render the insurer liable to pay full in- 
demnity for the time when the insured, while 
merely convalescent and unable to go about 
his ordinary business, was able to sit on the 
porch and make visits to his doctor. The in- 
demnity provisions of the policy recognized 
two degrees of illness; one, when the insured 
is so ill that he is confined within his house 
and is therein treated by his physician; the 
other, when he has so far recovered that he 
is able to be outside the house and to receive 
treatment from his physician at places other 
than the house. 

The purpose of these provisions is not diffi- 
cult to understand. He who is disposed to 
malinger will grow weary of his simulations 
more quickly if, in order to enjoy their fruits, 
he must confine himself within the four walls 
of his house. The period of convalescence can 
be more cheerfully prolonged if one be per- 
mitted to enjoy the fresh air and sunshine, 
walk about his yard, také an occasional walk 
to the neighbors, and make calls to the physi- 
cian’s office. It was for the purpose of dis- 
couraging the protraction of illness for the 
purpose of securing the fruits of the insurance 
contract that the company limited full in- 
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Business Integrity 


is important when the life of your 
organization depends upon the 
prompt settlement of all reinsur- 
ance claims. 

Our Company offers attractive 
reinsurance in connectiin with 
Compensation, Public and Gen- 
eral Liability, Accident, Health, 
Automobile or Burglary Risks 
vacked by an excellent reputation 
for Integrity in its business deal- 
ings 
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demnity to the period of actual confinement 
within the house. If the contract did not ap- 
peal to the plaintiff, he was under no obliga- 
tion to purchase it. The premium rate was no 
doubt fixed by the character of the liability 
assumed, and, the company having made use 
of plain and unambiguous words prescribing 
the period of full indemnity, the court would 
not substitute another and different contract 
between the parties. 
New Secretary of National Council 

The National Council on Workmen’s Com- 
pensation Insurance has further added to its 
organization by appointing G. F. Michelbacher 
as secretary. Mr. Michelbacher has been an 
actuary with the National Workmen’s Compen- 
sation Service Bureau, and was previously with 
the California State Fund and the California 
Industrial Accident Commission. He takes up 
his new duties June T. 
J. F. Van Riper to Talk Before Surety 

Association 

The Surety Underwriters Association of New 
York will hold their monthly session at the 
Railroad Club at 12:30 to-day. They will be 
addressed by J. F. Van Riper, branch secretary 
of the Norwich Union, on the subject of 
“Brotherhood.” The address will be a _ re- 
vision of the one on a similar topic which Mr. 
Van Riper recently delivered before the New 
Jersey Special Agents. 

Chicago Branch for Maryland Casualty 

The Maryland Casualty and the Maryland 
Assurance Corporation announce the establish- 
ment, as of May 1. of a branch office in Chi- 
cago with Lieut.-Col. Harvey L. Jones as resi- 
dent manager. The staff of claim adjusters, 
under E. A. Hulburd, engineers, inspectors and 
auditors will be located with Col. Jones at 1021 
Insurance Exchange. 

Bininger & Sibley, adjusters. removed their 

ifiices on May 1 from 49 Maiden Lane to the fifth 
Hoor at 140 Liberty street, New York. 








Auto and Marine Insurance 


AUTOMOBILE AND 
EE ieee 


McGivney Case Closed 

The litigation between the Automobile In- 
surance Company of Hartford and the McGiv- 
ney agency of Jersey City has been settled. 
The hearing grew out of charges that the 
McGivney agency, through Joseph J. McGiv- 
ney, formerly marine secretary of the Auto- 
mobile Insurance Company, had diverted to 
it business that should have gone to the com- 
pany’s branch office. Mr. McGivney and his 
associates have now agreed to an accounting 
with the transactions of the 
agency, consenting also to a judgment. The 
settlement affirmatively sets forth that neither 
Frank J. Lynch nor his firm, O’Keeffe & Lynch, 
had directly or indirectly participated in any 
niatter or thing in connection with the matters 
set forth in the complaint, and that the action 
is dismissed on the merits as to Frank J. Lynch. 


respect to all 


Automobile Collision Insurance 

The joint committee, composed of the auto- 
mobile committee of the National Workmen's 
Compensation Service Bureau, and the special 
standing committee of the Automobile Con- 
ference, has decided to grant a discount of ten 
per cent from collision premiums for private 
passenger cars equipped with bumpers approved 
by the Underwriters Laboratories, with an 
extra two and one-half per cent for an ap- 
proved rear bumper. This reduction may be 
made for full coverage, $50 deductible or $100 
deductible premiums, and is effective imme- 
diately. 


Standard Automobile Policies 

A ruling interpreting more broadly the legal 
requirements with regard to standard .automo- 
hile policies has been issued by the Insurance 
Commissioner of North Dakota. The ruling 
reads in part: 

Since a number of the Standard (Fire) Pro- 
visions are not in any manner applicable to 
automohile policies, and since the strict enforce- 
ment of the letter of the law seems to cause 
undue hardship to the companies doing this class 
of business on account of the necessity of 
drawing up special contract forms to be issued 
in the State of North Dakota, it is hereby ruled 
that automobile fire policy forms hereafter is- 
sued in this State need not contain the Stand- 
ard Provisions of the fire policy adopted. 





Automobile Insurance Frauds 

A new twist to the business’ of automobile 
insurance thievery is reported from Providence. 
Two men were arrested in that city last month 
on charges of conspiracy and held for the grand 
jury by the courts. The plan uncovered in- 
volved the letting of their machines, and then 
when the hirer was out of sight decamping 
with the car, placing it in a garage and ap- 
plying for the insurance. They then altered the 
machine and sold it. One of the two companies 
involved did pay over $450 on one machine, but 
the other had not sent its check when the in- 
sured was arrested. 
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ON THE PERSONAL SIDE 





JP a. Firemens 
lund and the Home Fire and Marine, sails 
from New York on May 8. He plans to return 


in July, visiting in the meanwhile England, 


Levison, president of the 


I'rance and Italy. 


A. C. Hegeman of Davis, Dorland & Co., 
who has been ill for some time, is now well on 
the road to recovery. He is in his office for a 
few hours nearly every day, and expects soon to 
be tyere on full time. 

Charles L. Hecox, secretary and treasurer of 
the Liberty lire of St. Louis, has been spending 
a few days in New York. 


John E, King, president of King, Alley & 


Lawrence, Inc., has been successful in his suit 
against John L. Dudley, and has been awarded 
damages. Allegations by Mr. King that he had 
heen the victim of, misrepresentations by Mr. 
Dudley, with regard to the Dudley Company 
of New York and London, formed the basis of 
the suit. 

Bayard P. Holmes of New York, and Mrs. 
Dorothy M. Rolph of Denver, were married on 
April 29, the church ceremony taking place at 
Richmond Hill, L.. 1. 
afterwards at the Kew Gardens Country Club. 
Mr. and Mrs. Holmes are now in Bermuda, and 
The 
bride is a national figure in insurance, having 


A reception was held 


will return to New York about June 1. 


been Deputy Insurance Commissioner of Colo- 
rado and for a time Acting Commissioner. She 
has been a regular attendant at insurance con- 
ventions, and has made a great many friends 
among insurance people. Mr. Holmes is presi- 
dent of the 
of him that he has been chairman of euter- 


looper-Holmes Bureau. It is said 
tainment committees of more insurance gather- 
ings than any man of his age in the country. 


Gustav Kehr, who last Saturday completed 
his fiftieth year in the service of the National 
Liberty Insurance Company of New York, of 
which company he is vice-president, was over- 
whelmed with congratulations and was_ pre- 
sented with a handsome loving cup by the 
department and field 


company’s managers 


men. 

M. O, Rowland has been elected secretary of 
(Life) Assurance Company of 
He is a former Insurance Com- 


the Northern 
Detroit, Mich. 
missioner of Michigan and has recently been 
chief accountant of the United States branch 
of the Atlas of London. 

Carl I. Sturhahn, manager of the Russia lire 
Reinsurance and American of New York, has 
returned to his home in Hartford. He has been 
abroad for some time. 

W. H. Merrill, president of the Underwrit- 
ers Laboratories, Chicago, was highly com- 
plimented by being elected an honorary life 
member of the National Fire Protection Asso- 


ciation, at its annual meeting this week. 
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George Seyfried, manager of the claims de- 
partment of Marsh & MacLennan, has resigned 
to take effect April 30 and wilf engage in in- 
dependent fire adjusting. In this work he will 
be connected with the law firm of Smyth, Hag- 
gerty and King, who specialize in subrogation 
claims. 

R. P. Ashley With Liberty Mutual 

Robert P. Ashley, formerly the head of the 
underwriting and advertising departments of 


the American Mutual Liability, has been placed 
in charge of the advertising and publicity work 
of the Liberty Mutual Insurance Company of 
Boston. Mr, Ashley had been with the Ameri- 
can Mutual two years. In March, 1918, he left 
the Fidelity and Deposit Company of Maryland 
to organize the underwriting department of the 
American Mutual. 
Journal Changes Hands 

I. Weston Roberts has purchased the Insur- 
ance and Commercial Magazine from Charles 
ish Howell, who has been editor and publisher 
of this magazine for twenty years, and is now 
managing editor of the Weekly Underwriter. 
The Insurance and Commercial Magazine will 
be merged with Insurance Advocate, of which 
Mr. Roberts is editor. 
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NO OTHER LINES 
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| Seen G a reasonable amount of common judgment 
enabling the investor to steer clear of the wrecks caused by 

unconscionable stock manipulation and get-rich-quick sharks; 
a prudent discernment for localities that possess future possibilities 
justified by the endowments of nature; even at prices that may al- 
ready have returned the land owners healthy margins of profits, it 
ought not to be difficult to choose the proper localities in the great and 
growing Southwest where the wise investor can plant his surplus 
funds in dependable FARM LOANS, returning to him with faithful 
regularity his interest and principal, with the value of his security 
steadily enhancing. 


For many years to come the theater of the greatest agricultural 
development will be in the great Southwest, where the marvelous 
productive qualities of the soil, together with the progressive spirit of 
the peoples, and their indomitable perseverance, which defies re- 
straint, will set loose a state of development and growth that will 


startle the world! 


The F. B. Collins Investment Co. 


Paid Up Capital $250,000 


Specialists in Southwestern Farm Loans 


OKLAHOMA, CITY OKLAHOMA 
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Agency Wants 





Prominent Agents and Brokers 








WANTED 


A strong Non-Tariff Fire Company to open up in the Province of Ontario, 
Canada. Exceptional opportunity awaits first class Company. Can 
guarantee $50,000.00 in premiums on first class business during the first 
year’s operations. Strictly confidential. Apply in first instance, Box 44 
care THE SPECTATOR. 





J, L. MITCHELL 


Is prepared to successfully negotiate and finance the resinsurance or cone 
solidation of either Legal Reserve, Mutual Assessment or Fraternal Life 
Companies, Associations or Orders. 


Temporary money advanced on strictly private arrangemente. 
All communications held personal and confidential. “ 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, III. 











WANTED 


FIRE INSURANCE UNDERWRITING 
MANAGER 


A large Fire Insurance Company, now being or- 
ganized in the South, wishes to get in touch with a 
man of broad fire-underwriting experience. Nearly 
$1,000,000.00 of proposed stock has already been sold. 
Address Box 10, care of THE SPECTATOR, 135 William 
St., New York City. 











Re-Insurance Manager 


Excellent opening in a New England 
company available to a man thoroughly 
schooled in handling reinsurance in either 
Fire, Marine or Indemnity lines. Pleasant 
associations, good salary and possibility of 
official connection. Answer giving full de- 
tails as to experience, references and salary 


expected. 


Address Reinsurance, 
care of THE SPECTATOR 

















Prominent Agents and Brokers 
“LEON IRWIN & CO., Inc. New Orleans, La. 
REPRESENTING 


National Union 
National-Hartford 
Philadelphia Underwriters 
Stuyvesant 





American Eagle 

Automobile-Hartford 
American Equitable 
British-Amer.Assurance 
Fidelity-Phenix 
Insurance Underwriters BROKERS LINES SOLICITED 


New Amsterdam 
Casualty Co. 
Indemnity Company 
of America 
Automobile Insurance 











NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. ALLEMANNIA 
FIRE OF PA. CAPITAL FIRE OF N. H. 
GEORGIA HOME OF GA. UNITED 
AMERICAN OF PA. 








P. B. DUTTON, MGR., ROCHESTER 


























F. JANSSENS 


Agent d’Assurances 
et de 
Reassurances 
Anvers Bruxelles 


2 Courte rue des Claires 28 rue St. Michel 








SOBRINOS DE EZQUIAGA 


ESTABLISHED 1821 


General Insurance Agente 


Box 351 SAN JUAN PORTO RICO 

















Actuarial 











FACKLER AND FACKLER 
DAVID PARKS FACKLER, F. A. S 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F.A.S. 
CONSULTING ACTUARIES 
__ 86 Nassau Street New York 
M ILES M. DAWSON & SON. 


CONSULTING ACTUARIES 





NATIONAL ASSOCIATION BLDG,, SUITE No. 1005, 
26 W. 44th ST., NEW YORK 


PAUL L. WOOLSTON 


INSURANCE EXAMINER, ACTUARY 
AND ACCOUNTANT 


MAJESTIC BLDG., 


jJ. NITCHIE 


‘DENVER. COL 





ACTUARY 


19 SOUTH LA SALLE STREET 
1338 Association Building 





Telephone. Central 3462 CHICAGO 
DONALD F. CAMPBELL 

CONSULTING ACTUARY 
76 WEST MONROE STREET CHICAGO 


Telephone, Randolph 912 
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FRANK J. HAIGHT ABB LANDIS, Actuary 
CONSULTING To January 1st, 1920, Mr. Landis has been 


ACTUARY 


810 to 8IS HUME-MANSUR BLDG., 
KRAFT BUILDING, 


ju LIAN C. HARVEY 


CONSULTING 
ACTUARY 
CHEMICAL BUILDING 


F M. SPEAKMAN, C. P.A. 
CONSULTING ACTUARY 


INDIANAPOLIS, IND. 
DES MOINES, |OWA 





ST. LOUIS, MO. 





Buane & SpeAKMAN 


Certified Public Accountants THE BOURSE, PHILADELPHIA 





JNO. A. COPELAND 
CONSULTING ACTUARY 


124-126 HURT BLDG. ATLANTA, GA: 


T. C. RAFFERTY 


CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa 








Complete Rate Books Formulated 





A, SIGTENHORST 


CONSULTING ACTUARY 





NATIONAL CITY BANK BUILDING 


FREDERIC S. WITHINGTON, F.A.I.A. 
CONSULTING ACTUARY 


WACO, TEXAS 





402-404 Kraft Building Des Moines, lowa 


Telephone Walnut 38761 


W, H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 





employed by 204 of the oldest and largest 
Fraternal Societies in the United States and 
Canada, to compute rates of contribution, to 
make valuations, to report on readjustments, 
to prepare forms of certificates, to write consti- 
tutions and to give technical advice. Long 
experience in fraternal work and technical 
Knowledge of insurance and law give a su- 
perior value to his services. He has dealt with 
every phase of the business to the satisfaction 
of clients. 


NASHVILLE, TENNESSEE 





GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 Broadway New York 





T, J: McCOMB 
CONSULTING ACTUARY 


Colcord Building 


OKLAHOMA CITY, OKLA. 





Insurance Lawyers 








IRELAND 


GEORGE McILDOWIE & SONS Attorneys-at-Law Belfast, Ireland 
Refer to Equitable Life, Mutual Life, New York Life, Metropolitan, tna Life, John Hancock 
Mutual, Illinois Life, Boston Mutual and American Consul at Belfast. Cables: Mclldowie, Belfas 





Insurance Examiners and Adjusters 











BININGER & SIBLEY 


140 LIBERTY STREET = = NEW YORK CITY 
Adjusters For Casualty Companies 


Claim Investigations 
Claim Adjustments 

Claim Photography 

Surveys 


Appraisements (Auto Damage) 
Appraisements (Aero Damage) 
Adjustments (Aero Claims) 
Auto Subrogation Claims 

WE HANDLE 


Anything and Everything in Insurance Claims. 








256 BROADWAY NEW YORK 
W, R. HALLIDAY 
iin CLAIM SUPERVISION 
ACTUARY The busy claim executive likes to feel that 
INSURANCE EXCHANGE the cases he refers to a field representative . 


CHICAGO 





JAMES H. WASHBURN, F. A. I. A. 


CONSULTING ACTUARY 
ROOM I3803 165 BROADWAY, NEW YORK CITY 


Expert Advice on Domestic, Tropical and Semi-Tropical 
Business 


Gertract,'New York 


Cable Address: 








will be promptly and efficiently handled with- 
out further supervision. 


Liabilit Territ 
Compensation 4 R. L. NASE Vieginlae 
Soaent Adjuster for Casualty Companies Noch 
Health 1109-10 Mutual Bldg,, Richmond, Va. ‘Carolina 








Claims 
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The greatest automobile 
state in the Union today 
is Ohio. 

The largest and strong- 
est automobile insurance 
company in Ohio is 


The Great American 





Full coverage automobile insur- 
ance at reduced rates. 


MANSFIELD,OHIO. 























NEW JERSEY INSURANCE COMPANY 


CAPITAL ONE MILLION DOLLARS 


Head Office: 
40 CLINTON STREET, 
NEWARK, NEW JERSEY 


GRESHAM ENNIS, Vics-Pres. 


C. P. STEWART, PRESIDENT 
J. B. GUTHRIE, Sgcrerary 


F. L. BROKAW, TreasuRER 





Pacific Coast Department, 
140 Sansome St., 
San Francisco, Cal. 


SEELEY & CO., MANAGERS 


Western Department. 
Insurance Exchange Blidg., 
Chicago, Ill. 
H. H. INGALLS, MAnacgr 











American National Insurance Company 


of Galveston, Texas 
W.L. MOODY, JR., President 


Fifteenth Annual Statement, December 31, 1919 
ASSETS 


$884,324.41 
3,091,830.79 
651,057.17 
1,589,468.02 


Real Estate Owned. 4 
Mortgage Loans, First Liens 
Loans Made to Policy Holders on Company’s Policies 
Bonds 


ASOMAR RAR OAIB 25s ooh Seis ie 's ore store's 04.4 SS eek |e wa wh oa ao Ries 32,600.00 
REED OE SPER 5.6% wsinsr eo s:0 6 asigses:d die wersianeis a wee raGeiars 46,679.22 
oats Bit RE ago co sm 3:5 8 6504 06's ord SR SSE SOU US CODERS GEESE 690,373.70 
Rape E NINE UNE PACE fo oa a 5.0 56 0:5... win 0, 6:8 w Wie 50 OPo 6818S wave 157,631.62 
Net Deferred and Uncollected Premiums..................... 168,995.02 
Pe I oS 5 a Sino a. ina 55:5 5p ols: © ah! 8079'S: w O/B Wr 2,827.02 


LIABILITIES $7,315,786.37 


Net Reserve American Experience 3 and 3)4 per cent $5,743,808.08 


Special and Contingent. Reserve... cs scecscescesscccececs 226,521.59 
Death Losses in Process of Adjustment...................... 52,029.75 
Pe AN: NOON oo ohh d se aro sas bdo Wd Dw hek 4 SO Dee rharntn 100,120.13 


$250,000.00 
185,842.40 
757,464.42 


Capital Stock 
Assigned Funds 
Surplus 
Surplus Security to Policy Holders 


1,193,306.82 


$7,315,786.37 
Life Insurance in Force, $101,632,847.00 sees 
Paid Policy Holders, $7,175,570.00 
**Anchor to the Anico”’ 


For Further Particulars Write to: 


C. S. Hutchings, Actuary and Agency Mgr., Ordinary D 
W. J. Shaw, Secretary and Mgr., Industrial ——— 














List of American 
Life Insurance Companies 


(Revised to Date) 


Two hundred and fifty-four American legal reserve life insurance 
companies are now licensed totransact business. Their corporate titles, 
location of head offices, capital, names of presidents and secretaries, 
are given in convenient form on four pages, printed on bond paper, 
and will be found useful by every company, manager and agent. 


PRICE, 50 CENTS PER COPY 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 Wittiam STREET 
pusumance EXCKANGE NEW YORK 
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WISE AGENTS PUSH 


“AUTOMOBILE 
CASUALTY INSURANCE”’ 


WE ALSO WRITE 


Fidelity and Surety Bonds 
Plate Glass and Burglary Insurance 





J. C. O.MORSE 


President WICHITA, KANSAS 


“Conservative but Aggressive”’ 














The Fidelity and Casualty Company 
of New York 


92 LIBERTY STREET, NEW YORK, N. Y. 


Metropolitan Offices: 90 and 92 WILLIAM STREET 


Annual Statement, December 31, 1919 


GES 5065 b0 secs sneresicceienseusasiens conasee's $39,874,289.33 
IS ck kencbenxnsneeneeianeensennenes 46,807,696.37 
oe pty EE CET CTT TET TTC OT TELE OT 4,000,000.00 
SURPLUS OVER ALL LIABILITIES.............. 2,066,592.94 
LOSSES PAID TO DECEMBER 33, 1939.......... 71,393,272.71 


CASUALTY INSURANCE AND SURETY BONDS 


Fidelity, Surety, and Miscellaneous Bonds, Accident, Health, 
Burglary, Robbery, Plate Glass, Boiler Engine, and Fly- 
Wheel Insurance, Workmen’s Compensation, Automobile 
Liability, and All Other Liability Lines. 








37,005 PEOPLE 


wrote to us last year and asked for an illustration of 
our “Income for Life’ at their age. This valuable 
lead service explains why our 1919 business showed 
a gain of 81 per cent. 


The Fidelity operates in 40 states. Full level net 
premium reserve basis. Insurance in force over 
$173,000,000. Faithfully serving insurers since 1878. 


A FEW AGENCY OPENINGS FOR THE RIGHT MEN 


THE FIDELITY MUTUAL 
LIFE INSURANCE COMPANY 
PHILADELPHIA 
WALTER LE MAR TALBOT, President 
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| WE WANT AGENTS 
to push our fiveepoint-nine policies. 

Excellent Iowa territory and liberal 

2 ‘contracts for men of good reputation. 


“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO: 
A. L. HART, Agency Mgr. 
Home Office—Register Tribune Bidg.—Des Moines, Iowa 


Dayton Mutual Fire Insurance Co. 


Dayton, Ohio 
B. C. COLEMAN, Secretary 
Assets $102,806.64 


Conservative and Careful Management 


AGENTS WANTED 


Address Home Office. 
























MIDLAND LIFE INSURANCE COMPANY 
KANSAS CITY, MISSOURI 


THE COMPANY. Backed and endorsed by the most substantial 
and influential business men in Kansas City. 


THE MANAGEMENT. Practical insurance men of long experience 


and conspicuous success. 


THE TERRITORY. MISSOURI, KANSAS, OKLAHOMA, | 
COLORADO, TEXAS. The best territory | 


in the country to-day. 


DANIEL BOONE; President DANIEL BOONE, Jr.; Secretary 














GOOD AGENTS 
Wanted by 


SOUTHERN UNION 


Life Insurance Company 
of 


WACO, TEXAS 
The Conservative Texas Company 














1867 THE 1920 
EQUITABLE LIFE INSURANCE COMPANY 
OF IOWA 
New Business Paid for 1919................. $57,328,209.86 
New Business Paid for 1918................. $29,996,822.32 
GAO Eos etais ci ieswi 8 Woe ou wa Wale waa ee eee 
Insurance in Force December 31, 1919..... .. $206,553,404.00 
Gain in One Year... 0.2... -c0c-cccceccce ss §46,950,012.89 


For Information Address 


Home Office, Des Moines. 














OF DES MOINES, IOWA. 
JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES SERVICE TO AGENTS 


A progressive company with progress- 
ive methods. We offer an opportunity 
to a reliable man who can secure 100 
applications during 12 months. 























ATTRACTIVE POLICY CONTRACTS 


JEFFERSON STANDARD LIFE INSURANCE CO. 


HOME OFFICE, GREENSBORO, NORTH CAROLINA 


Insurance in Force Over $118,000,000.00 


Large Strong Progressive 







FINE TERRITORY 

















W. E. SMALL, President 


Yu se SURE OF 


HOME OFFICE: 





When Insured in Georgia Casualty Company 


Surplus and Reserves to Policyholders Over Two Million Dollars 






E. P. AMERINE, Secretary 


S ERVIC E Everyone Is 


MACON, GEORGIA 
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GREAT REPUBLIC LIFE INSURANCE COMPANY 


Los Angeles, California 


CAPITAL, $500,000 FULLY PAID 


GREAT OPPORTUNITY 
FOR LIVE MEN 


H. S. Bridgewater, 731 Railway Exchange Bldg., Kansas 
City, Mo., Mgr. Missouri and Kansas. 


J.R. Railey, 807=8 Southwestern Life Bldg., Dallas, Texas, 
Mgr. Texas and Oklahoma. 


W. H. Savage, Vice=President and Agency Director. 





The Best Evidence of Efficient Service 


During 1919 the representatives of the Massachusetts Mutual delivered 
policies aggregating $131,103,768—an increase of more than 100% over the 
amount delivered in 1918. Of this over 35% was upon the lives of persons 
already insured in the Company. Less than 1% of the total premium- 
paying insurance in force was surrendered and cnly slightly more than 1% 
was allowed to lapse. There could be no better evidence that the faithful 
and efficient service of the Massachusetts Mutual is appreciated by its 
policyholders, who are its staunchest friends and most enthusiastic adver- 
tisers. 

Joseph C. Behan, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 
Springfield, Massachusetts, 
Incorporated 1851 

















IN KANSAS 


F. P. Netzger, Sec. 


AMERICAN HOME LIFE INSURANCE CO., 


TOPEKA, KANSAS. 


F. S. Jackson, Pres. 


District Managers and good producers wanted. 
Address—F, P. METZGER, Agency Director. 


‘‘Keep Southern Money at Home’’ 


YOUNG MAN: If you are already successful but looking for 
larger opportunities, Investigate the Field, Policy Contracts, 
and Commissions of ‘‘The Best Company In Dixie’ and We 
Will Grow Together. 


E. C. HINDS, President 


(tton States 


LIFE INSURANCE CO-Menrnis. 











THE PROVIDENT 


Life and Accident Insurance Co. 
Chattanooga, Tennessee 
Serving Insurers For More Than Thirty-twe Years 








Lines written: Commercial—Monthly Premium 
—Group — Railroad Instalm.ent — Accident & 
Health Insurance. Ordinary and Intermediate 
— Non-Participating Life Insurance. 

Attractive Agency Openings In Seventeen States 


1919 PREMIUM INCOME OVER $1,000,000.00 











AGENCY MANAGER WANTED 


A Middle Western life insurance company is de- 
sirous of obtaining the services of an Agency Manager 
who is capable of organizing and producing an agency 
force and who is acquainted with conditions in Ohio, 
Indiana and Illinois. 


An attractive contract will be given the right man. 
Address Middle West, 
Care of THE SPECTATOR, 
Post Office Box 1117 City Hall Station, New York 


$6;000.00 — $12,000.00 with $50.00 per Week 
Costs $48.00 a Year 


Pays. you as long as totally disabled whether 
from sickness or accident. 


Membership 80,000 Claims Paid $2,000,000.00 

















Unusual Agency Opportunities at present in 
Wisconsin, Minnesota, Indiana and lowa 





Our Leading Salesman in 1918 made $10,000.00 


Business Men’s Accident Association 


Ww. T. GRANT, Secretary 


KANSAS CITY, MO. 





1857—=—The Oldest Life Iusurance Company in the West==1920 


St. Louis Mutual Life 


Insurance Company 
ST. LOUIS, MO. 


Its splendid record makes its Liberal and Up-to-date Life and 
Endowment Policies easy to sell. 


Live Agents Wanted in Unoccupied Territory 
Address inquiries to the Home Office, St. Louis, Mo. 


Che Independent Order of Puritans 


Home Office—Suite 818 Westinghouse Building, Pittsburgh, Pa. 
—ISSUES— 
ae ee guaranteeing a fixed monthly income to 
Annuities Certificates your family in event of death or to your- 
self in case of disability or old age. 
Life Certificates 10 year term, Whole Life and Endowment Plan. 


° s : : : uaranteeing protec- 
Combination Sick, Accident Annuity fion ‘against loss of 
. ae time from sickness 
and Funeral Benefit Certificates or Accident and a 
Funeral Benefit Paid 
on death from any cause. 

PAID TO MEMBERS, JULY 1, 1917, $852,234.97 

ANNUAL RESOURCES $500,000.00 

An up-to-date progressive association possessing the strong features of 
adequate rates (American Experience Table of Mortality, 4 per cent) and 


Economical Management. ae 
INSURANCE IN FORCE $15,000,000.00 MONTHLY INCOME ANNUITIES 























Industrial Life and Health 


Insurance Company 
Home Office: 502-511 Austell Bldg., Atlanta, Ga. 


Insures men, women, and children against loss by 
sickness, accident, death, all under one policy 
Premiums 5 cents to 50 cents per week. 


JOHN N. McEACHERN, President 
R. H. DORBS, Ist Vice-President 
S.C, McEACHERN, 2nd Vice-President 








I, M. SHEFFIELD, Secretary 
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TWO BOOKS BY WILLIAM ALEXANDER 


What the Author says about these Books 
1. WHAT LIFE INSURANCE IS AND WHAT IT DOES 


‘“‘The agent who wants to serve the public and who wishes to be a convincing and 
successful salesman must know of his own knowledge that life insurance rests on a 
scientific foundation as steadfast as the everlasting hills. Consequently every in- 
surance salesman should read a primer such as this which deals with fundamental 
principles.” 


2. HOW TO SELL INSURANCE 


“This is a practical guide to the insurance salesman. It is no more important 
than the other book, but it will prove more entertaining and profitable, as the effort 
has been to embody in it all the hints about canvassing that the agent will need in his 
work in the field.” 


WHAT OTHERS SAY ABOUT HOW TO SELL INSURANCE 


“T regard William Alexander’s Book, What Life Insurance Is and What It Does, invaluable for insurance salesmen, as 
it explains clearly and concisely the principles on which all sound life insurance rests. And his latest book, IZ/ow to Sell 
Insurance, is in my opinion the best book of the kind ever published. It is indeed a book which it would pay any salesman 
jn any line of business to read.’’— William J. Graham, Third Vice-President, Equitable Life. 

“It is the best book on the selling of life insurance that I have seen, and I have no hesitation in endorsing it.’’— 
Edward A. Woods, Manager of The Equitable’s Pittsburgh Agency. 


WHAT OTHERS HAVE SAID ABOUT THE EARLIER WORK 


“T am delighted with the book and regard it as the sanest and most helpful book on life insurance yet published.”— 
Walter Dill Scott, Director Bureau of Salesmanship, Carnegie Institute. 

“It was just exactly the book that I have long been looking for, and I think that it supplies a very great need in 
life insurance agency work.’’—William F. Atkinson, Northwestern Mutual Life, Brooklyn. 


“Tt is one of the most satisfactory presentations of the subject for the use of the untrained solicitor in the language.’’— 
W. H. Hazzard, Head of Department of Publications, New England Mutual Life. 


“I have had the pleasure of reading What Life Insurance Is and What It Does, and it is a very interesting and instruct- 
ive publication.””—Joseph C. Behan, Supt. of Agencies, Massachusetts Mutual Life. 


N.B. Many other endorsements of both these books, by insurance experts, are published elsewhere. 








WHAT LIFE INSURANCE IS AND WHAT IT DOES fo 
Price per copy bound in cloth, $1.50 















THE 
SPECTATOR 
COMPANY 
135 William St. 
NEW YORK 
Please send me 
maaan copies of 
HOW TO SELL 
INSURANCE 
for which I agree to pay 
$2.00 per copy 


HOW TO SELL INSURANCE 
Price per copy bound in cloth, $2.00 





Liberal discounts are allowed on both of these books sold in quantities 


PUBLISHED BY 


THE SPECTATOR COMPANY 


Chicago Office 135 William Street 
Insurance Exchange NEW YORK 


If an Agent state 











7 6‘(Cen eee 
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INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 


JANUARY, 1, 1919 


Reserve for Unearned Premiums................00eeee0: $996,557.81 

ROPSRET MIM INEM, 31005 a fo Goin sous olan ia vo ta reresdia taaiave wisvarwiatetecolouin iets 242,981.13 

CSTE DS ee or trees ea meee - $250,000.00 

IRB aon siete son 6 NGS EE NAS So ea eae es 956,350,28 

Surplus to Policyholders ...............cccceeeees 1,206,350.28 
Total Assets.............. $2,445,889.22 


WM.{H.'PALMER, President W.H. McCARTHY, Secretary 





A FEDERAL INSTITUTION 
The Masonic Mutual @Zgas 
Life Association | 


OF THE DISTRICT OF COLUMBIA 
Chartered by Special Act of Congress March 3, 1869 





f the Old Line. Surrender Values, and Special | 
The ins Ai the Fraternal. Advantages not found elsewhere, 


Select work, with big returns to high class representatives. For terms and territory 
write to 


WM. MONTGOMERY, President and General Manager 
1621 H Street, N. W. Washington, D. C. 
Reauired by the laws of the United States to maintain the legal reserve on every policy. 








National Liberty 
Fusurance Company of America 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 


Statement, January 1, 1919 


ae MAB cio cma ses oe Seana eticcls $1,000,000.00 
PRIN oo faa fa sa Ss ato is TS et wae RE ceo 10,004,667.50 
NR NNO iss. foss ae eis vim asa te snr Sine RO 6,214,228.11 
STNG 655 Sonia oe isieea tsetse a OOS 2,790, 439.39 
Surplus for Policyholders.................... 3,790,439.39 





HEAD OFFICE! 62 WILLIAM STREET, NEW YORK 





GENERAL ACCIDENT AND LIABILITY INS. CO., Limited 
All Classes of Casualty Insurance 


Immense Resources 


Agents who are Expert are invited to communicate with us 


United States Head Office 431 Insurance Exchange, Chicago 
































Extracts from Report of Examination of 


Southwestern Life Insurance Company 
By the State of Texas, June 28, 1915. 
“It is noteworthy that this Company was organized 


without any promotion expenses.”’ 


“T beg to report further that I find the Company in 
excellent financial condition. The volume of its business 
has steadily increased, its surplus is growing rapidly and its 
funds are being carefully conserved under expert super- 


vision.” 
HOME OFFICE, DALLAS, TEXAS. 





FOR FOLDER. 
SHOWING ELABORATE DISPLAY 











GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 
Two good personal producers may combine 
to get contract. 
If you cannot produce personally do not 
apply. 


Address West Virginia, care of THE SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 











Once More It 


LEADS THEM ALL IN KANSAS 





Of eighty-seven old line Life Insurance companies writing 
ordinary business in Kansas during 1919 official advices from 
the State Superintendent of Insurance again demonstrate the 
choice of the people of its Home State to be 


THE FARMERS & BANKERS LIFE 
INSURANCE COMPANY 
WICHITA KANSAS 














RITISH AMERICA ASSURANCE CO. 
TORONTO, CANADA 


INCORPORATED 1833 


FIRE, AUTOMOBILE, EXPLOSION, RIOTS, CIVII, COM- 
MOTIONS AND STRIKES 
UNITED STATES BRANCH 
January 1, 1920 
i ae eer 
1,517,850.59 





$779,499 . 87 
W. B. MEIKLE, President and General Manager. 
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N. H. WHITE, 3rd Vice-President 
E. B. CRAIG, 4th Vice-President 
C. R. CLEMENTS Secretary and Treasurer 


Cc. A. CRAIG, President 
W. R. WILLS, Vice-President 
T. J. TYNE, 2nd Vice-President 


The National Life and Accident Ins. Co. 


OF NASHVILLE, TENN. 


Combination Policy of Industrial Insurance Covering 
Sickness, Accident and Death 


$150,000.00 Deposited with Treasurer of Tennessee! 
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_ Why not take an Agency with 
a medium sized conservative 
American Company? 


| Capital Stock - $750,000.00 
| Reserves - - 4,500,000.00 
| Total Assets - 5,500,000.00 

Insurance in Force 45,000,000.00 


| Inter-Southern Life 
‘Insurance Company 


JAMES R. DUFFIN, President 
LOUISVILLE, KENTUCKY 











A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up 
to $3,000, to young men and young women as young as age 2— 
Protective insurance and Educational and Business Start En- 
dowment insurance. This extension of the age limit for Ordi- 
nary insurance down to age 2 helps our Agents considerably, 
and we have other advantages that help still more. We pro- 
vide banking facilities for our Agents in the rural districts. 
We issue Participating and Non-Participating policies. As 
regards adults, we write contracts with Double Indemnity pro- 
visions covering any kind of fatal accident, or with Double 
Indemnity provisions covering fatal travel accident only, as 
may be desired. We issue policies with Waiver of Premium 
and Disability Annuity or Instalment Payment features. We 
insure males and females at the same rates. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILL. 














The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy 
contracts from age 3 months next birthday to 60 years. 

INDUSTRIAL POLICIES are in full immediate 
benefit from date of issue and are up-to-date in every 
respect. 


ORDINARY POLICIES contain a_ valuable 
TOTAL AND PERMANENT DISABILITY 
Clause and DOUBLE INDEMNITY features and 
are guaranteed by State endorsement. 








A Home Life policy brings peace of 
mind to the man who loves his family. 

















BASIL S. WALSH. President P. J. CUNNINGHAM. Vice-Pres. 
JOSEPH L. DURKIN, Secretary JOHN J. GALLAGHER, Treas. 
Independence Square Philadelphia, Pa. 








UBLICATIONS OF C. & E. LAYTON. 


_., The undersigned are sole agents in the United States for the old estadlished 
publishing house of Charles & Edwin Layton of London, England, whose long list of 
publications on fire, life, marine and other branches of insurance embrace the most 
valuable and standard treatises on these subjects. 

SEND TEN CENT STAMP FOR CATALOGUB. 


THE SPECTATOR COMPANY 
135 WILLIAM STREET, NEW YORIk 





SAFETY for 
THE WIDOW’S MONEY 


Through The, 


° MONTHLY 
s INCOME 
PLAN 





A brilliant presentation of 
the Monthly Income Policy 
is just off the press and is 
ready to supply to those 
_desiring a powerful aid to 
the sale of this’ great busi- 
ness-building policy, now 
just coming into its own. 


Printed attractively as an 
8-page leaflet, vest-pocket 
size. 











A Sample Will Convince You 





Send For It. 
The Insurance Field Company 
INCORPORATED 
P. O. Box 617 Louisville, Ky: 








Casualty Insurance 





Surety and Fidelity Bonds — 


AND 
CASUALTY COMPANY 
SIOUX CITY 





American Bonding and Casualty Company 


Over $850,000.00 in approved securities on 
déposit with Iowa Insurance Department for 
protection of policyholders. 


Assets June 30th, 1919 - $1,707,890.53 


The unprecedented growth of this company is 

evidence of the quality of our Service. Agents 

are invited to avail themselves of this service 
where we are not represented. 


Home Office: Sioux City, Iowa. 
Gus. A. Elbow, President 
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ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST, LARGEST, STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from 
$1,000.00 to $50,000.00. 


And Industrial Policies from $12.50 to $1,000.00 


CONDITION ON DECEMBER 31, 1919: 
$20,700,133.74 
18,650,203.62 
2,049,930.12 
176,501,808.00 
1,851,338.97 


Liabilities 
Capital and Surplus 
Insurance in Force 
Payments to Policyholders.......... 
Total Payments to Policyholders 
since Organization 23,840,173.30 
JOHN G. WALKER, President 











Attention, Insurance Men!” 





A progressive insurance company recently licensed in 
Virginia, and having over 600 prominent stockholders 
throughout the State, has some excellent openings for 
ambitious insurance men who are anxious to secure 
General Agents’ or District Agency contracts. Good 
leads furnished and every assistance given to develop 
territory and build upa permanent business. Liberal 
contracts to good men. Our policy is a quick 
seller. 


All ansrers treated with confidence. 


Address L=438, care of THE SPECTATOR, 
P. 0. Box 1117, New York City, N.Y. 











‘‘As strong as a lion,—and 
as clean asa hound’s tooth’’ 


THE LION BONDING AND 
SURETY COMPANY 


OMAHA 


With capital and surplus of nearly seven hundred 
thousand dollars, and with assets that are absolutely 
sound, the management of the Lion have confidence 
in the growth of the- institution. 
Agency Connection. 


Write us for an 


E. R.. GURNEY, President 














You can increase your life insurance sales 
and land that stubborn prospect 
With the CONTINENTAL’S new and original. combination 
of LIFE and INCOME INSURANCE, offered to the American 
people for the first time on an INCONTESTABLE and NON- 
CANCELLABLE basis. 
Address—Combination Service Department 
CONTINENTAL 
ASSURANCE COMPANY CASUALTY COMPANY 


Sells Life Insurance Sells Casualty Insurance 
H. G. B. Alexander, President 
General Offices, 910 Michigan Avenue, Chicago, Illinois. 


United States 
Fidelity & Guaranty 


Company 
BALTIMORE, MD. 


Home Office Bidg., Calvert, German and Mercer St 























LL Bow 
- ites 


JOHN R. BLAND, President 
CAPITAL, PAID IN CASH. . ..$4,500,000.00 
-$2943,0709, 1 


SURPLUS 37915,0.939,7 


RESERVES 
TOTAL CAPITAL, SURPLUS AND RESERVES 


$19,892, 130.37 
$24,392, 130.37 








Casualty Life 


RE-INSURANCES 


WILLIAM C. SCHEIDE & C0. 


(INCORPORATED) 


HARTFORD, CONN. 


Fire 














THE SIGN OF GOOD CASUALTY INSURANCE 


LIABILITY 
ACCIDENT 
HEALTH 
AUTOMOBILE 
TEAMS 
COMPENSATION 


BURGLARY 
CREDIT 

BCILER . 
LANDLORDS 
ELEVATOR 
GENERAL LIABILITY 


Established © 1869 
OF LONDON 


LONDON GUARANTEE z ACCIDENT rr Ltd. °ewcvano 


Head Office: CHICAGO, ILL. F. W. LAWSON, Pa Manager 





F. J. WALTERS, cing? t Managers, 55 John Street, New York. 
STOKES, PACKARD UGHTON & SMITH, 
434 Walnut Street, Philadelphia, Pa. 


esident eto 
ELMER — LORD & CON Resident Managers 145 Milk Street, Boston, Mass. 











American Indemnity Company 


Home Office, - Galveston, Texas 
Cash Capital $600,000 - Assets, Over $2,000,000 





This company was examined by the New York Insurance 
Department as of June 30th, ro919. 

The examiners in part stated: 

“RESERVE FOR LOSSES. The company’s estimates 
covering the classes of insurance it writes were found to be very 
conservative and ample provision has been made to meet this 
liability.’ 








Responsible Agents Wanted Where not Represented. 
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A COMPANY WITH A RECORD 


for 
Men Who Can Make A Record 
All forms of Health and Accident Insurance 


Low-premium Commercial Policy paying for life for total dis- 
ability from Accidents. 


Good territory open in nearly all of twenty-two States. 


INTER-OCEAN CASUALTY COMPANY 


CINCINNATI, OHIO 


J. W. Scherr, President. W. G. Alpaugh, Secretary. 














| THE OLD LINE 


] CEDAR RAPIDS 
{LIFE INSURANCE Co. 


IGOOD fenetroRe 


COMPANY] 


FOR GOOD MEN 


CBRobbins, Pres. CB Svaboda, Secy 


Service Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTD. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPANY 
OF THE WORLD 


WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT, HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 
33 Broad Street, Boston 


Dwight & Hilles, Resident. Mgrs. for N. Y. State, 56 Maiden Lane, N.Y. 


Financial Stability 

















12-20 Pemberton Square 
BOSTON, MASS. 


Sickness and Accident Insurance for Odd Fellows Only 
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PURE LIFE 
INSURANCE 
PROTECTION 


THE HANOVER FIRE INSURANCE COMPANY 


Incorporated 1852 
The real strength of an insurance company is in the conservatism of its man- 
agement, and the management of THE HANOVER is an absolute assurance of the 
security of its policy. 
R. Emory Warfield, President Fred. A. Hubbard, Vice-President 
E. S. Jarvis, Secretary” William Morrison, Asst. Secy. 
Home Office, Hanover Bldg., 34 Pine St., New York 








INCOME INSURANCE 
SPECIALISTS 
Opportunities for Salesmen in 47 States 


Address H. A. LUTHER, 2d Vice=Pres. 


NORTH AMERICAN ACCIDENT INSURANCE CO. 
209 S. LaSalle St., Chicago, III. 




















THE KANSAS LIFE 
INSURANCE COMPANY 


TOPEKA 
JOHN H. EDWARDS, President 














~ 


a. - $100,000,000 
. sy, 


INTERNATIONAL LIFE 


INTERNATIONAL LIFE PUTS 
MORE THAN THREE YEARS’ 
GROWTH INTO ONE YEAR 
BY INCREASING INSUR- 
ANCE IN FORCE ABOUT 
334% DURING 1919 


_ Closing the calendar year of 1919 with 

insurance in force $101,967,853.00 

($100,437,000 on paid for basis) as com- 

pared with about $77,000,000 of insurance 

in force December 31, 1918, the Interna- 

tional Life has disclosed by its tenth 

annual statement that it has become a 

one hundred million dollar company in 

3 about ten years by increasing its outstand- 
ing insurance by about thirty-three and 

Home Office one-third per cent. in one year. 


COMPARATIVE STATEMENT OF GAINS 
Dec. 31,1919 Dec. 31, 1918 Gain 
Total Insur- 


ance in Force$101,967,853.00 $77,042,499.00 $24,925,354.00 32 per cent 
Total Admitted 
1,667,999.00 14 per cent 


13,261,727.40 11,593,728.40 

Income.... 3,414,125.21 2,655,494.37 758,630.84 28 per cent 
Reserve for 

Policyholders 11,801,265.46 10,233,325.43  1,567,940.03 15 per cent 
Surplus to Pol- 

icyholders.. 776,875.10 652,605.99 124,273.11 19 per cent 

Progressive management coupled with an attractive group of policy con- 
tracts gives to prospective policyholders and to agents a great opportunity 
to grow up with and enjoy the benefits of a ‘‘Company of Today With 
Methods of Tomorrow.” 


INTERNATIONAL LIFE OF ST. LOUIS 


Per cent. 


Total Premium 
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INSURANCE IN FORCE - OVER $44.,000,000.00 
YOU ARE WORKING FOR COMMISSIONS SELL POLICIES PROVIDING REAL PROTECT!ON 


Our policies pay Double for Accidental Death 
For Total Disability—a yearly income 

No premiums payable during total disability 
No deductions at death for disability payments. 


| For territory in Florida—address, W. E,. HAND, General Agent, Lakeland, Fla. 
| 
For territory in other states, address 








Indianapolis. 


Reserve Loan Life Insurance Company "4iiin 
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